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The Verdict 
Mason’s Past 
I Saw Rear-Engine Ford 
Held’s Springboard 
see 
By 


Chris Sinsabaugh 


”"7E PAUL PRYS—slang for us 
‘who write pieces for the} 





papers on automobile subjects— 
hove met him and our verdict is| 
that he talks our language. Since 
our formal introduction to him| 
last Saturday, I am convinced of | 
this. I’m referring to George Ma-| 
son, president of Nash Kelvinator | 
(please note the new corporation | 
has officially ruled out the hy-| 
pher) who was guest ef honor at | 
@ press party staged at 
Palmer House in Chicago by the | 
1. Walter Thompson Advertising | 
aAvency, which services the Nash | 
account. In attendance were au-| 
ton,abile editors from all parts of 
the .ountry, including Bert Pierce | 
of the New York Herald-Tribune | 
and Jim Sullivan of the Boston | 
Globe, mentioned by the column 
because of their seniority as au- 
tomobile editors. For this time of | 
th year, I would say the agency | 
an unusual job in getting so|} 
a representation from the 
is of the country. 


* * 


INASMUCH as the object of 
the luncheon was for the purpose 
giving the newspaper men an/| 
ortunity to get a close-up pic- 

: of this most recent addition | 

he brass hattery of the auto- 

ile industry, we naturally put 
under a figuratively speak- 
microscope. And we found 

th whereas we have been look- 
iug on him as an electric refrig- 
erator magnate, in reality it was 
in the automobile industry that 
he established a reputation that 
anded him his big job with Kel- 
inator before it was merged with 
ash Motors. 
ok 


FIRST-HAND information as 
o the Mason past confirms my 
aith in the judgment of Charley 
ash in his selection of this man 
as the directing force for the 
iouse of Nash. To my mind, his 
automobile education has been 
aost complete. It can well be said 
; hat he almost stepped from the 
cradle into the automobile pic- 
ture. Back in 1907 he was an 
overalled kid in a shop in Valley 
City, N. D., whizzing around on 
a motorcycle and bitten by the 
automobile bug. One year later, 
when. he could get out of the 
shop, he dirt-track raced an E- 
M-F. He became a North Da- 
fota distributor of the Briggs- 
Netroiter. Then young Mason, 
with his future in mind, went 
t’ rough the University of Michi- 
& 0, specializing on engineering, | 
a. 1 coming out as a Bachelor 
(Continued on Page 15, Col. 1) 
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In Production 


| mands by John L. Lewis Wednes- 
| day for sole recognition of UAW. 


CELEBRATING THE 25,000,000th FORD, Henr7 Ford is shown here at the tiller of his first experi- | 
Edsel Ford is sitting on a small seat in front, on which he used to ride 


mental car, built 40 years ago. 
as a wee tot with his father. The 


the | Rotunda in Dearborn when Ford N: 


Ford ikeivas 25,000,000 


Dearborn Hits|r 


New Milestone 


DEARBORN. While Henry 
Ford, other company officials and | 
newspapermen looked on, Edsel | 
Ford drove the 25,000,000th Ford | 
car off the assembly line here 
Monday. 

Completion of the 25,000,000th 
car represented the manufacture, 
over the last 33% years of nearly 
as many motor vehicles as are 
registered for operation today all} 
over the United States. 

The Fords, other company 
executives and invited guests 
watched the entire progress of 
the car from the time it began the 
journey down the final assembly 
line until it reached the end, a 
de luxe fordor touring sedan. 

Accompanied by Henry Ford, 
Charles E. Sorensen, and P. E. 
Martin, Edsel Ford drove the new 
car from the assembly line to the 
Ford Rotunda, where it became 
the central feature in a perma- 
nent display of the sequence of 
models, side-by-side with the first 
experimental car begun by Ford 
in 1893 and completed in 1896. 'The 
display, moved over for the occa- 
sion from the Edison Institute 
Museum four miles away in 
Greenfield Village, included all 
the important alphabetical models 
from the first model A built in 
1903, the seven others’ which 
followed, the various model Ts 
and model As and the V-8 models. 

After short ceremonies, the} 
Fords were host to newspapermen 


| at a luncheon. 


Last May the Rouge plant 
turned out the 3,000,000th V-8. 
(Continued on Page 16, Col. 3) 


| clined on terminal vertebrae on 


during the 
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party 
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The Labor Situation 


Week-end finds GM’s labor sit- | 
uation unchanged. Washington 
peace efforts broke on stony de- 


Sitters at Flint Fisher plants re- 


Lewis’ order from Washington 
and GM leaders A. P. Sloan, W. 
S. Knudsen and Donaldson Brown | 
left capital for New York and 
Detroit reiterating demand for 
cleared plants before conferences. 

Strike scene moved to Washing- 
ton Tuesday when Homer Martin, | 
UAW president and his cohorts 
answered call of Lewis and W. 8S. 
Knudsen and Donaldson Brown 
of GM moved east by way of New 
York to the capital, Gov. Murphy 
of Michigan preceded the proces- 





sion when Friday’s truce fell 


through on Monday. 

Wednesday added 12,000 Buick 
workers to GM’s_ unemployed 
bringing total to 135,000. Lack of 
supplies and excessive banks of 
obtainable parts were given as 
cause, Knudsen will direct efforts 





to re-employ all possible workers 
at once. Meanwhile, additional | 
supply plants shrink forces on| 
curtailed orders. 

Thursday GM announced that) 
petitions demanding reopening of 
plants and return to work had | 
been received from 110,262 work- 
ers deposed by strikes. UAW 
charged coercion but in one plant | 
at least voting was by secret bal- 
lot. 

Week’s bright spots were set-| 


| tlement of Pittsburgh Plate, Bohn 


The Top Ten 


| Aluminum and Briggs body 
| ferences. Pittsburgh 


dif- 


Plate settle- 


| ment came too late to avert shut- 


First ten in Registrations 
as Reported in ADN Today. 
1936 1935 
Pos. Make Pos. 
1—887,481 Chev. 623,272— 
2—714,599 Ford 797,673— 
8—477,086 Plym. 367,346— : 
4— 235,978 D’dge 170,043— 
5—167,452 Olds. 141,935— & 
6—161,305 Pont. 134,419— 
7—148,163 Buick 80,974— 
8— 94,211 Hud.* 71,134— 8 
9— 64,879 Pack. 35,555—-11 
10— 64,448 Stude. 37,357—10 
*iIncludes Terraplane. 
Total All Makes 
3,231,420 2,620,569 | 

Sse Total Registrations to Date, 1936- 
1935, pages 16 and 17, this issue. 
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down of Chrysler units’ Friday. 
| Chrysler plant will resume Mon- 
| day on four-day basis. Supplies of 
| glass will be available in greater 
| quantity at early date since Pitts- 
| burgh plant opening permits lam- 


inating unfinished glass on hand. 
Ovens will require three to four 
weeks to reopen. 

Rift in GM cloud was seen in 
Lewis’ faux pas demanding presi- 
dential support in present drive | 
on basis of November: favors. Ob- | 
servers feel CIO chiefs statement | 
cleared air of sham demands, re- 
vealing basic issues of current 
dispute and future aims of CIO. 


No shift in position is expected 
over week-end. 


| industrial 
| preme leader of the strike, that 


in order. 


Capital I Parley 
Hits Stalemate 
In UAW Demand 


CIO Chief Involves Presi- 
dent; Draws Sharp 
Criticism 


The battlefront of the GM 
strike moved to Washington 
this week, but preliminary 
skirmishing failed to break the 
deadlock in negotiations. Wil- 
liam Ullman of ADN’s Wash- 
ington bureau, tells the story of 
what has been going on in the 
capital, with interpretations of 
the various phases of the events. 
Under the heading “The Labor 
Situation” on this page will be 
found the strike chronology. 


By WILLIAM ULLMAN 


WASHINGTON, D. C.— 
With dramatic developments 
piling up in rapid succession, 
the approach of the week- 
end is bringing no apparent 
prospect of a_ settlement 
of the General Motors strike tie- 
up and the apprehensions of the 
federal government are very ap- 
parently increasing. 

As far as can be discerned here 
the problem has been uncere- 
moniously dumped into President 
Roosevelt’s lap but at his regular 
Friday press conference there 
was no intimation of what he in- 
tends to do. 

In a carefully worded sentence; 
however, the only one he would 
permit to be quoted, the Presi- 
dent, in the view of many who 
understand his mental methods, 
tacitly admitted being nettled by 
the “demand of John L. Lewis, 
chairman of the committee for 
organization and su- 


Roosevelt pay an election debt to 
labor by intervening. 

The President’s words, preg- 
nant with implication, were: “In 
the interests of peace there come 
moments when statements, con- 
versations and headlines are not 
" ’ 

Resentment at the “ultimatum” 
to the White House by the labor 
chief, who is credited with presi- 
dential ambitions in 1940 was not 
concealed in other official quar- 
ters, and particularly on Capitol 
Hill, where senators and repre- 
sentatives were outspoken in 
their criticism of the CIO chief. 
Particularly offensive were Lewis’ 
words: 

“The administration asked la- 
bor to aid in repelling the eco- 
nomic royalists’ and it did help. 
The workers now expect the ad- 
ministration, in any reasonable 
way, to support the workers in 
their fight with the same rapa- 
cious enemies and we have so ad- 
vised the secretary of labor.” 

Characterized in many quarters 
here as a frank, forthright, and 
patriotic presentation of the 
strike situation, the statement 


(Continued on Rage 19, Col. 1) 
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— A variation . of 
$225—from a low of $250 to a 
high of $475—was shown in 
dealers’ bids on a 1934 Plymouth 
town sedan with an NADA book 
value of $261 and an FOB list of 
$695, according to a_ shoppers’ 
survey reported by the Greater 
St. Louis Automotive Assn., Inc. 

Another survey, 
shopper used a 1935 Ford tudor 
sedan with an NADA book value 
of $271 and a list price of $510, 
showed bids ranging from $250 
to $475. 

Eighty dealers were contacted 
in each survey. The report listed 
bids by dealers handling different 


ST. LOUIS. 


78% of Workers 
Protesting Strike, 
GM Points Out 


DETROIT.—A total of 110,262 
out of the 139,312 employes in its 
43 plants have protested in peti- 
tions against the strikes called by 
the United Automobile Workers 
union, the General Motors Corp. 
announced Thursday. 

“Reports of this activity by em- 
ployes are coming into Detroit 
hourly as the back-to-work move- 
ment sweeps across the country 
in 36 cities where plants are lo- 
cated,” the corporation’s state- 
ment declared. 

“Through petitions, mass meet- 
ings and other demonstrations, 
employes have expressed satisfac- 


tion with present bargaining) 


methods to secure adjustment of 
grievances and more favorable 
wages, hours and working condi- 
tions, and request immediate re- 
sumption of operations in letters 
and telegrams. 


in which the} 





“At Flint, 29,908 employes in the | 
Chevrolet, Buick, Fisher Body and | 
AC Spark Plug plants, which em-| 


ploy a _ total 


of 37,800 factory) 


workers, have signed the petitions. | 


“Strikes have been called only | 
in the two Fisher Body plants in| 


| 
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Waluation of Same Car by 80 Dealers Varies BOT: 


Price of New Car Sets 
Trade Price, Survey Shows 


makes and bids on various mod- 
els of the same makes. These fig- 
ures indicated that uppermost in 
the appraiser’s mind was the 
profit margin of the new car, with 
little apparent regard for the 
value of the car to be turned in. 


Dealers Handling one medium 


priced car bid from $349 to $500, | | 


varying according to the price of 
the new car. Bids by dealers of 
one of the Big Three producers 
ranged from the low of $250 to 
$389. 

The shoppers also noted other 
items including dealer attitude, 
approach and customer reac- 
tion. These are itemized below. 

Survey made between Dec. 9 
and 31, 1936 among 80 dealers in 
St. Louis and St. Louis cgunty, 
using a Plymouth town sedan 
1934 model PE. NADA book, Nov. 
22 to Dec. 21, 1936 average value 
$261. The f.o.b. list on this car 
was $695: 

Time spent by salesman: aver- 
age, 44 minutes. 

Salesman’s appearance: 
48; fair, 22; poor 10. 

Salesman’s approach: good, 45; 
fair, 24; poor, 11. 

Salesman’s presentation of new 
ear: good, 37; fair, 30; poor, 13. 

Selling points presented: yes, 
63; no, 15. 

Competitive cars comment: yes, 
20; no, 51. 

Offer demonstration: 
no, 35. 

Did he demonstrate? yes, 


good, 


yes, 44; 


28; 


appraisal made? yes, 80. 
dealer, 19 
sales manager, 10 
appraiser, 27 
salesman, 22. 
ear driven by appraiser, 
yes, 40; no, 33. 
What appraisal 
average, $375.00. 
Any offers, 
dealers, 32. 
How much do you expect on 


for my car: 


contacted other 


Flint, and Buick and Chevrolet! your car?, 21. 


operations are practically at a 
standstill. More than 85 per cent 
of the General Motors workers in 
the city are idle.” 

In Detroit, the corporation said, 
22,902 of the 28,485 workers, or 80 
per cent, in the Chevrolet, Cadil- 
Jac, Fleetwood and Ternstedt 
plants have indicated their desire 
to return to work. 

Ninety-seven per cent of the 
workers in the Chevrolet and 
Saginaw Malleable plants have 
signed petitions, the corporation 
claimed, and in the Pontiac Motor 
plant at Pontiac, 7,654 workers out 
of 9,113 have protested. 

Overwhelming majorities of the 
employes in the other cities of the 
United States, where there are 
GM plants, have signed petitions 
asking for resumption of work, 
the company declared. 

The statement cited the Chevro- 
let transmission plant at Muncie, 
Ind., where eVery man of the 1,500 


employed have signed petitions, it | 


was said. The plant has been 
closed because of strikes else- 
where. 

At Lansing, of 10,236 employes 
in the Olds and Fisher plants, 
7,840 were said to have signed 
petitions, and 1,953 of 2,263 men in 
the Chevrolet plant at Bay City 
took the same action, it was said. 


Chicago Reaches 
All-Time Peak 


In Registrations | 


CHICAGO.—A new high in mo- 
tor vehicle registrations in Illinois 
was set last year when the total 
hit 1,459,195 passenger cars, 208,- 
926 trucks and 18,408 trailers. 

Final tabulations were released | 
by Edward J. Hughes, secretary 
of state. 


| 
| 


| missions or other concessions, 9. 





What will you close for right 
now?, 19. 
Get other offers, then see me, 
33. 
Discount for straight sale, 
dealers. 
Salesman offered to split com- 
missions or other concessions, 6. 
Using a Ford Tudor sedan, 1935 
model, NADA book Nov. 22 to 
Dec. 21, 1936, average value $271. 
The f.o.b. list on this car was $510: 
Time spent by salesman: aver- 
age, 33 minutes. 
Salesman’s appearance: 
54; fair, 22; poor, 4. 
Salesman’s approach: good, 55; 
fair, 24; poor, 1. 
Salesman’s presentation of new 
car: good, 55; fair, 23; poor, 2. 
Selling points presented: yes, 
72; no, 8. 
Competitive car comment: 
26; no, 54. 
Offer demonstration: 
no, 25. 
Did he demonstrate: yes, 4; no, 
76. 
Was appraisal 
no, 5. 
By dealer, 7 
By sales manager, 5. 
By appraiser, 32 
By salesman, 33. 
Was car driven by appraiser: 


50 


good, 


yes, 


yes, 55; 


made: yes, 75; 


| yes, 25; no, 55. 


What appraisal for 
average, $359.00. 

Any offers, or contacted other 
dealers, 40. 

How much do you expect on 
your car, 53. 

What will you close for right 
now, 2. 

Get other offers, then see me, 5. 

Discount for straight sale, 61 
dealers. 

Salesman offered to split com- 


my car: 


AT A NEWSPAPER PARTY in Chicago last week George W. Mason, president of the new Nash 
Kelvinator Corp., was introduced to the automobile editors of the country by C. W. Nash, chairman of 
the board, Beautiful girl pages and an announcer took part in the ceremony. The pages and the 


announcer are shown behind a portion of the speakers’ table at the luncheon. 


Left to right at the table 


are Henry T. Stanton, head of the Chicago office of J. Walter Thompson Co., advertising agency for the 
Nash division of the new corporation; Mason; Chris Sinsabaugh, editor of ADN, who was toastmaster; 
Nash; H. T. Perkins, vice-president of the Kelvinator division, and C. H. Bliss, vice-president and 
director of sales of the Nash division. 





GM is Eager to Return 
Men to Work, Says Sloan 


Alfred P. Sloan jr., president of 
General Motors Corp., issued the 
following statement Friday from 
his New York office: 


“General Motors has only one 
desire in this situation. We are 
eager to return our 135,000 em- 
ployes to work as quickly as pos- 
sible. We are convinced, and the 
facts show, that most of them 
wish to get back to work. 


“The obstacle to peaceful settle- 
ment is the unlawful; occupation 
of our plants by sit-down strikers 
who have no right, in law or rea- 
son, to hold possession of them. 
General Motors is willing to bar- 
gain collectively when it receives 
back its plants. 

“At Gov. Murphy’s request, we 
went to Lansing and agreed to 
begin bargaining. The union 
agreed to vacate the plants. We 
have lived up to our word to the 
Governor. The union has violated 
its word. They made charges 
which have no basis in fact in an 
attempt to justify their own vio- 
lation of the Lansing agreement. 

“The statement made by the 
union leader in Washington yes- 
terday, clearly indicates that the 
strikers are acting under his 
orders. His statement also indi- 
cates clearly his determined will 
to dominate the industry and its 
workers by illegality and force. 

“The strikes were called in the 
beginning without any attempt, on 
the part of the union, to bargain 
collectively. We agreed to bargain 
with the union as soon as the sit- 
downers quit the plants. We im- 
posed no conditions on the union 
whatsoever. We stated that, dur- 
ing negotiations, we would not 
attempt to operate struck plants, 
or to remove from them any dies, 
tools, machinery or equipment. 

“In the interest of getting our 
people back to work, without pre- 
cipitating riots and violence, and 
in the interest of bargaining, Gen- 
eral Motors was willing, while 
there was hope of bargaining, to 
do anything reasonable. 

“We agreed to discuss. the 
union’s demand in a general con- 
ference with our executives. 

“We agreed to meet with the 
union leaders at Lansing, to ar- 
range terms on which bargaining 
should begin. 

“We agreed not to try to op- 
erate struck plants while negotia- 
tions were on. 

“We agreed to go to Washing- 
ton to co-operate with federal and 
state officials in their efforts over 
the last two days, to reach a basis 
of negotiations. 

“In the face of this willingness 
of ours to do everything to make | 





possible a negotiation on the basis 
of reason, the union persists in 
its unlawful possession of our 
plants. 

“The present dead-lock cannot 
go on indefinitely. Our men wish 
to work. They are prevented by 
a small group of sit-down strikers 
and their leaders, who are willing 
to jeopardise the country’s recov- 
ery, in order to impose dictator- 


ship on our industry and on our} 


people. 


“Our duty is plain. We have a/| 


responsibility to our employes 
This strike is costing the employes 
of General Motors $1,000,000 a 


day, in wages. Our duty to them} 
is to do everything possible to} 
| factured at 


save them from further loss of in- 


come and from being thrown on| 
| troit,” 


relief. 


“The situation must be solved 
and I am sure that a way will be 
found to solve it fundamentally 
in the near future. In the mean- 
time, so far as our ability to carry 
inventory will permit, every effort 
will be made to afford as much 
work as possible to our employes 
who are out of work threugh no 
fault of their own. 

“Mr. Knudsen is returning to 
Detroit today to see how far he 
can put this policy into effect.” 


General Motors 
Overseas Sales 


30,045 for Dec. 


NEW YORK.—Sales of General 
Motors cars and trucks to dealers 
in the overseas markets during 
December totaled 30,045 units, 
representing an increase of 15.6 
per cent over the volume in De- 
cember of last year. 

For the full year 1936, sales 
totaled 324,758 units—an increase 
of 14.2 per cent over the volume 
of 284,281 in 1935. 


ucts of the corporation’s Ameri- 


can, Canadian, English and Ger- | 
man factories sold outside of the} 
| factures almost a complete line 


United States and Canada. 


New Dealership Formed 
made of the formation of Prophett- 
McEwing, Ine., as_ successors to 
Earle M. Taber, 
outh, with executive 
Broad St., Newark. Heading the 
new concern is F. C. Prophett, who 
for many years was connected with 
the Tabor organization in an of- 
ficial and executive capacity. -L. B. 
McEwing is vice-president. 


offices at 1015 








Inc., Dodge-Plym- | 





Newspaper Men 
Welcome Mason 


At Press Party 


CHICAGO.—Seventy-five news- 
paper men from the east and mid- 
dle west welcomed back into the 
automobile industry George Ma- 
son, new president of the Nash 
Kelvinator Corp., at the Palmer 
house last Saturday. 

The press meeting came on the 
final day of a national distribu- 
tor’s meeting at which Nash re- 
tailers met the new head of their 
organization for the first time. 

Rumors that the recent merger 
between Nash and Kelvinator 
would change in any way the 


| distributing or manufacturing set- 


ups of either division, were set at 
rest by Mason. 

“Nash will continue to be manu- 
Kenosha and the 
various Kelvinator units in De- 
Mason said. “The two 
sales organizations will function 
separately as in the past, and 
there will be no attempt to com- 
bine retail sales operations.” 

C. W. Nash, who remains as 
chairman of the board, was also 
at the press party as were other 
top executives of both Nash and 
Kelvinator and head men of the 
Chicago office of J. Walter 
Thompson Co., Nash advertising 
agency. 

Chris Sinsabaugh, editor of Au- 
tomotive Daily News, was toast- 
master at the luncheon meeting, 
and short talks were made by 
James T. Sullivan, of the Boston 
Globe, and Bert Pierce, of the 
New York Herald-Tribune. 


Graham to Make 
Tractor Line for 


Sears Roebuck 


CHICAGO.—Sears Roebuck & 
Co. will re-enter the tractor field 
next summer, with Graham Paige 
Motors Corp. manufacturing the 
machine with a high-compression 
motor similar to that used in 


| passenger cars. 
These figures include the prod-| 


Sears, which several years ago 
produced the Bradley tractor, but 
discontinued output following 
patent difficulties, now manu- 


of tractor implements. 
Observers see no great price 
differential in favor of Sears as 


NEWARK. — Announcement is | opposed to the industry, because 


maintenance of service stations 
and establishment of trade-in al- 
lowances are expected to cut that 
spread considerably. 

One out of eight aaalis gainfully 
employed in the United States works 
directly or indirectly in the auto- 
mobile industry. 
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Lewis Dynasty Versus Democracy| 


Automotive Daily News Analyzes Eight-Point Union Demand 


“PW HIS will be no half-baked peace. It is a fight to the 
finish. Ford and Chrysler are next,” boasts the 
bellicose John L. Lewis, founder of the Committee for 


Industrial Organization and 
Thus labor-lurer Lewis, his 


General Motors. 


motive industry. 
definite line, more authoritative 
than the Mason-Dixon, placing 
employers on one side, employes | 
on the other, on a national basis. 


Smoke screens of higher wage | 
demands, end of “hated” speed- 
up, promise of shorter work week | 
and so forth are whisked away in 
this angry off-guard remark by 
leader Lewis, leaving only the 
dominance of CIO an issue. CIO, 
with a membership of 5,000,000, is 
the goal—enrollment of every 
man employed in industry in the 
United States. What control of 
5,000,000 men representing roughly 
20,000,000 votes by any single citi- 
zen means to the nation should be 
clear to all of us. Victory over 
GM means just that. We agree 
it is a finish fight—the finish of 
Lewis or Democracy. 


Issue Clouded 
In the public-mind the question 
is not clearly defined. Barrages 
of propaganda from both sides in 
GM-Lewis 
issue. What can labor gain that 
it will not lose should Lewis win? 
Dawn of a new era of prosperity 
lighted the birth of 1937. Seven 


long years of depression have | 


| employer. 


dispute becloud the) 


dumbfounder of the nation. 


boar-bristle brows quivering | 
in defiance, gives the real low-down on his drive against | || 
This is the battle to organize the auto- 

To organize all labor. 





miner’s pay each week by his 


True, hourly rate of pay 


cents above the average in the 


| automotive industry as a whole. 


But the risks are greater and the 
figures include union dues 
checked off by the company. 
Limited to production plants, the 
wage rate in mines is below 
average in automotive. The aver- 


was 83 cents per hour against 
the anthracite rate of 83.2 and 
the bituminus rate of 79.5. 

Without attempting to speak 
for General Motors and assuming 
that demands made by the 
United Automobile Workers of 
America were made in good 
faith, an analysis of the situa- 
tion as we see it may be helpful 
to dealers and others interested 
in the ultimate outcome of the 
present controversy. 

DEMAND No. 1 made by UAW 
was: National conference be- 
tween responsible heads of Gen- 
eral Motors and chosen repre- 
sentatives of International Union 





taught business leaders that mar- 
kets depend upon ability of people | 
to buy. America has not reached 


its zenith of expansion—but none | 
can deny that curtailed immigra- | 


tion, loss of foreign markets and 
loss of domestic market due to 
depression can only be offset by 
increasing ability of our people 
to absorb products through higher 
wages and better distribution of 
national income. Ford’s William 


J. Cameron says: “We have not} 


seen anything in wages yet.” 
GM’s Alfred P. Sloan has echoed 


this statement time and again. | 


Walter P. Chrysler and other 
automotive leaders head this list 
of “New Dealers” in this respect. 


These are not printed state- 
ments only. Let’s compare the 
wages in the automobile industry 
with those of the Lewis-dominated 
coal industry to see which system 
works best. 

Unweighted figures released by 
the Monthly Labor Review of the 
Department of Labor show: Auto- 
motive workers for the first nine 
months of 1936 averaged $28.49 
weekly. Coal miners in the Lewis- 
ridden anthracite fields averaged 
$24.78 weekly. In the bituminus 
coal fields, workers averaged 
$21.91 weekly. Only part of the 
story is told in these figures. 
Automotive workers in 1936 aver- 
aged 45 weeks of employment. 
There are no definite figures on} 
anthracite coal. Some authorities 
estimate the average at 26 weeks 
yearly, which we believe is too 
low. If bituminus were the same, | 
it would be too bad. 


Conditions Different 


Working conditions, however, 
are vastly different. Contrast 
the automotive worker who 
stands upright at his bench or 
works in a pit under the assem- 


bly line in a well-heated, well- | 


lighted plant with the miner who 
works hundreds of feet under 
ground in a dank, poorly-lighted 
chamber, or inches his way 
through a narrow crevice to dig 
out a thin vein. Consider, too, 
that mining is strictly a man’s 
job, whereas many women are 
employed in the manufacture of 
automobiles and their lower 
rates pull down the average 
weekly pay. But consider most 
of all that each payday the auto- 
motive worker takes home his 
salary intact, whereas the Lewis 
tribute is extracted from the 


United Automobile Workers of 
America. Such 


the following points as a basis for 


| 
eral Motors and its employes, as 
represented by the International 


Union, United Automobile Work- | 


ers of America. 
Chief point ‘in this demand was 
“collective bargaining between 


General Motors Corp. and its em-| 


ployes as represented by Inter- 
national Union, United Automo- 
bile Workers of America.” 
the strikes have begun in GM 
plants, the corporation has been 


turn them to jobs. Union charges 
this is due to coercion by GM. 
Reports from Saginaw Steering 
Gear plant, where secret ballot 
was taken, refute this statement. 
The question voted upon was, 
“Do you want CIO to represent 
you?” Out of 920 workers 745, or 
81 per cent, voted “no.” 
percentage cast blank ballots. 
Even under the Wagner Bill, 
which sets up the representatives 
of the union getting the majority 
vote of all workers as the sole 
bargaining agency, it is evident 
that CIO has no right to make 
this demand No. 1. It seems un- 
likely that one-quarter of the 
workers in GM plants would for- 
feit a principle for a few weeks’ 
pay. 

DEMAND No. 2 is for the aboli- 


pay and the adoption of straight 
hourly rate. 


competitive systems) is the fair- 
est method of payment, provided 
the payment is commensurate 
with the value of the article pro- 
duced. 
threshed out, 





To draw a) 


in 
union mine field areas average | 
as much as six and one-half 


age rate in GM plants in 1936} 








conference to| 
discuss and bargain collectively on | 


national agreement between Gen- | 





A CLOSED AUTOMOBILE’ PLANT IN MICHIGAN 


| AFFECTS ane 40 OTHER STATES. 


Ripples That Follow a Stone Thrown into a Mill-Pond 





work above the basic work-week. 

General Motors’ standard work- 
week is 40 hours with time and 
one-half above that. A _ reduc- 
tion in work-week would result 
in a reduction in weekly pay. 

DEMAND No. 4 called for the 
establishment of a minimum wage 
commensurate with an American 
standard of living. 

General Motors’ average yearly 
pay in 1936 was $1,490, not in- 
cluding Christmas bonus, against 
a national average of $1,150. 

DEMAND No. 5 called for rein- 





Since | 


petitioned by 79 per cent of its| 
workers to reopen plants and re-| 


A small | 


tion of all piece work systems of | 


To us, piece work (under our | 


statement of all employes who 
have been “unjustly” discharged. 

This could be determined only 
by a careful study of each case 
history. 

DEMAND No. 6 called for 
seniority based upon length of 
service. 

This demand apparently means 
that if a man has been with the 
company longer than the presi- 
dent he should have the presi- 
dent’s job, regardless of his 


have been reached without strike. 


tion of the International Union, 
United Automobile Workers of 
America, as the sole bargaining 
agency between the General Mo- 
tors Corp. and its employes, for 
the establishment of joint tribun- 
als and joint rules of procedure 
for the adjusting of any or all 
disputes that may arise from 
time to time between employes 
of General Motors and the man- 
agement. 

Under the interpretation of the 
Wagner Bill by President Roose- 
velt in 1934 and accepted by in- 
dustry and William Green, presi- 





This problem could be} 
so far as UAW) 


members were concerned, under | 


gram, in our opinion, without 
necessitating a _ strike. 
entirely safe in saying that if in- 


dustry leaders had their way piece 


GM’s collective bargaining pro-| 


We feel) 


work would be eliminated entirely | 


from the industry. There is al- 


ways the rub, however, of dealing | 
with the worker who feels that 


any effort to eliminate piece work 
is aimed at lowering his ability to 
earn. On the other hand there is 
the worker who feels that piece 
work is a method of speed-up. 
DEMAND No. 38 called for a 
| 80-hour week and six-hour day, 
| with time and one-half for all 


| between union 
| ployer. 


ability or qualifications. However, | 
a compromise could very likely | 


DEMAND No. 7 says: Recogni- | 





dent of the American Federation 
of Labor, industry was given the 
right to bargain collectively with 
all groups or individuals within 
their employ, the representatives 
to be proportional to the number 
of employes represented. UAW, 
according to petitions from GM 
employes to reopen plants, has 
less than 15 per cent membership 


| in GM plants. 


DEMAND No. 8 was that speed 
of production shall be mutually 


agreed upon by the management 


and the union committee in all 
General Motors plants. 
Presumably this means the 
rate of production per man must 
be mutually agreed upon and is 


| based upon the union charges of 
| speed-up. 


Speed-up is a perennial argument 
leader and em- 
Speed-up is difficult to 
define without considering its op- 
posite—-slow-down. For instance, 


when new models are placed in| 


production there are new dies, 
new jigs, new methods of as- 
sembly and often a re-arrange- 
ment of machines and equipment 


within the plant. During the first | 


few days operation, often the first 
few weeks, workers must accom- 
modate themselves to and fami- 


larize themselves with the new) 
is | 


set-up. Often the _ setup 
changed when operation reveals 
its weakness. 

Under such conditions then, 
when new models are first started, 
20 workers let us assume, turn 
out 100 pieces daily. Later, as 
kinks are ironed out of the sys- 
tem, the same workers without 
any additional effort can turn 
out 300 pieces. Thus the question 
is how fast is fast, and how slow 


NOT BURNED OUT IN FOUR YEARS, as the UAW claims 
workers are under th2 speed-up system, these officers of the Dodge 
Old-Timers’ Club represent over 5900 enrolled members who have 


been in th: employ of Dodge for more than 10 years. 


Left to right, 


the club’s officers are: George Humphries, traffic department, corre- 


| sponding secretary; M:ke Sheehan, tool inspector, recording 
George Renton, small parts department, president; 
Collins, electrical department, vice-president; Herb Sellers, factory 


tary; 


| auditor, treasurer. 


secre- 
Walter 


| come the first 
| land if it had neglected any of 
| these. 


is slow. It is as confusing as the 
old story of the man who blew 
his breath to cool his soup and 
later blew his breath on his hands 
to warm them. Those witnessing 
the first feat would say a man’s 
breath is cold. Those witnessing 
the second would say it was hot. 


Experience is Answer 

| Key then is, when is a man 
| being pushed too hard? Only 
| personal experience can_ give 
| answer. K. T. Keller of Chrysler, 
| started at a machinists bench. 
| Walter P. Chrysler, started as a 
railroad round-house mechanic. 
W. S. Knudsen, started backing 
up rivets in a New York shipyard, 
Henry Ford, started as a station- 
ary engineer. Down through the 
list of automotive top-notchers 
the story is the same—with few 
exceptions the leaders in this 
industry have risen from the 
ranks, 

These men know the feel of a 
hammer and wrench and have 
| learned to grunt when they lift. 
| They have survived the speed-up 
| in the days when 10 and 12 hours 
was considered a days work and 
six days a week was the minimum. 
| Since their days in the shop, labor 
saving devices have taken much 
| of the grunt and strain out of 
automobile production. Working 
hours have been limited to eight a 
day and five working days con- 
stitute the standard work week. 
Motor plant efficiency would be- 
come a myth if men worked at 
the point of exhaustion day in 
day out. 

We cannot help but feel that 
leaders schooled at the bench are 
better able to judge the capacity 
of men to work in automotive 
plants than, for instance, a leader 
schooled in the pulpit or tailors 
imported from the garment work- 
ers’ union or minors coerced from 
their shafts and shanties in the 
coal fields. Not altruism, but good 
sound business judgment dictates 
fair treatment, ample wages, 
healthful surroundings, ample lei- 
sure for workers in any efficiently 
operated industry. Manufacturing 
automobiles could not have be- 
industry in our 


Its very greatness is its 
best witness. What more can a 
union win? 
Refutes UAW Charge 

To the UAW charge that GM 
| methods “burn men out” in four 
years it must be pointed out that 
thousands of workers in GM 
plants have served with the com- 
pany for more than 10 years. 
| GM is not alone in this. Dodge 
for instance, numbers among 
its workers more than 5,900 
men who have been contin- 
uously employed for 10 years or 
(Continued on Page 8, Col. 5) 
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Néw Model Inthadéd' in my °837 Truck — 


Is Offered 


In Standard Types, Sizes 


DETROIT.—Featuring greater| pé 


economy, mechanical improve- | 
ments and a new capacity model, | 
the Dodge division of Chrysler | 
Corp. this week introduced its | 
1937 series of trucks and com-| 
mercial cars. The new line| 
includes %-ton, % to one-ton, an| 
entirely new capacity model and 
1%, two, three and _  four-ton| 
trucks. Prices are substantially | 
unchanged. 


Mechanical features’ include 
greater engine power, hydraulic 
brakes, fuel lines mounted on the} 
outside of the frame, improved | 
ventilation of fuel pump to reduce | 
possibilities of vapor lock, outside | 
gasoline filler tube on cab models, | 
longer rear springs and stronger 
safety steel cabs. 


panel, express, cab, flat-faced 
cowl, cowl with windshield, screen, 
canopy, commercial sedan and 
Westchester suburban. 


One and One-half-Ton Model 


The 1%-ton trucks are offered 
in wheelbase lengths of 126% 
inches, 133 inches and 159 inches. 
They are available in 9,500 and 
11,500 gross rating capacities. The 
engine in the 9,500 pound model 
has 73 horsepower. The 9,500 
pound gross rating capacity has | 
a standard rear axle ratio of 5.428 | 
to 1 with dual rear tires, and 
4.875 to 1 with single rear tires. 
Standard models offered in this 
| size are flat-faced cowl, express, 





cowl with windshield, cab, plat-| 


| form and stake. 


Bigger Engines 


Special features on the one- halt | 
and the % to one-ton models are | 
new and more powerful truck | 
engines, truck transmissions, | 
rubber insulated engine mountings | 
on front and rear, vacuum spark 
advance and high compression 
cylinder heads. Telescopic shock 
absorbers of the airplane type are 
available as extra equipment. Out- 
standing on the 1% and two-ton 
trucks is the improved chassis 
frames which haxe X-type cross 
members at the rear of the frame 
and box-type cross members at 
the front. 


The % to one-ton truck, the new 
addition to the line, is offered in 
the following standard body 
models: Flat face cowl, cowl with 
windshield, panel, screen, canopy, 
cab and express. This new model 
was brought out for the purpose 
of permitting greater load capa- 
city with approximately the same 
cost of operation as the smaller 
capacity units. 

The half-ton commercial car is 
built upon a truck type frame and 
is offered in panel, screen, canopy 
express, cowl with windshield, 
éab, flat faced cowl, Westchester 
suburban and commercial sedan 


The 1%-ton truck and the two- 
ton models are offered in the 
following standard body models: 
Flat faced cowl, cowl with wind- 
shield, cab, stake and platform. 

Descriptions and specifications 
of the new models follow: 


%4 to One-Ton Model 


The % to one-ton truck has solid 
disc wheels and two wheelbases 
of 120 and 136 inches. Its cab to 
rear axle dimensions of 4111/16 
and 5711/16 inches permits the 
use of a seven-foot express body 
on a 120-inch wheelbase and a 
nine-foot express body on a 136- 
inch wheelbase. Other body types 
on the 136-inch wheelbase chassis 
are the panel, canopy and 
screen. Chassis with cowl or cow! 
and windshield, or with complete 
cab are available with both wheel- 
bases. This engine develops 75 
horsepower. 

The % to one-ton series has a 
truck type of frame that is 6% 
inches deep with substantial cross 
members to increase the torsional 
rigidity. The standard rear axle 
ratio is 4.3 to 1. Optional rear 
axle ratios are 3.9 to 1 and 4.78 
to 1. Other features are solid 
disc wheels, airplane type of tele- 
scopic double-acting shock absorb- 
ers (available at extra cost), gas 
tank filler tube on the outside of 
the cab, larger record box and 
parking brake with greater lever- 
age. 

%-Ton Commercial Car 

The commercial car has ‘a 4,000 
pound gross rating and is built on 
a 116-inch wheelbase. The engine 
develops 75 horsepower at 3,000 
r.p.m.. Axle ratios available are 
3.9 as standard, and as extra 
equipment, there are offered 3.54 
and 4.78. The latter ratio of 4.78 
is used with 20-inch wheel equip- 
ment.. Standard models offered in 
the commercial series include 


The 1%-ton truck with the| 


>——— 


NEW %-1-TON DODGE EXPRESS. Its capacity is designed for use in a number of fields where 
general hauling is done. It is especially useful to farmers, plumbers, contractors and delivery systems. 


| 11,500 pound gross rating capacity | f 


has a 78 horsepower engine. Axle | 
ratios available are 5.125 to 1 
5.66 to 1 and 6.33 to 1. A two-| 
speed rear axle is available at | 
extra cost. This truck is offered | 
in the following models flat-faced 
cowl, cowl with windshield, cab 
stake and platform. 


Two-Ton Models 


The two-ton model has a gross| 
weight rating of 13,500 pounds 
and is available. in wheelbase 
lengths of 133 inches, 148 inches, 
159 inches and 177 inches. The 
engine develops 175 foot pounds 
torque and 85 horsepower. The 
rear springs on this truck have 
been increased four inches in 
length. The heavy-duty 11 inch 
clutch with torsional damper has 
a self-lubricating ball bearing 


| clutch release. A full-floating rear 


is offered in ratios of 5.125 
to 1, 5.66 to 1 and 6.33 to 1. Avail- 
able as extra equipment is a 
double reduction axle with a ratio 
of 7.35 to 1, also a two-speed axle 
with ratios of 5.142 to 1 and 7.15 
to 1. Booster-operated hydraulic 
brakes that are 16 inches in dia- 
meter and 2% inches wide are 
featured as standard equipment 
on this model. 


axle 


Three anu Four-Ton Models 


The three-ton and _  four-ton 
models in standard chassis and 
body models include flat-faced 
cowl, cab and cowl with wind- 
shield. The heavy duty airflow 
models also will be manufactured 


this year. 
oos Dies 


H. A. Bigg: 
On Coast at 63 


LOS ANGELES.—H. A. Biggs, 
retired vice-president of the 
Studebaker Corp. of America, died 
Jan. 15, at St. Vincent’s hospital, 
following a heart attack. He was 
63 years of age. Born in War- 
wick, England, Mr. Biggs came 
to America when he was eight 
years old. In the advertising busi- 
ness in Chicago and New York 
several years, he affiliated with 
Studebaker as general sales man- 
ager in 1917. Retiring in 1926 be- 
cause of ill health, he came to 
California from South Bend, Ind. 
with his family. 


Absorbed 


1 Companies 
By Bendix Radio Corp. 


NEW YORK. 
absorption of four companies 
now in the field, the Bendix Radio 
Corp. has been formed to manu- 
facture airplane. safety appli- 
ances, according to Vincent Ben- 
dix, 

Among the products of the new 
concern will be a_ directional 
radio compass, which Bendix de- 
scribes as “the best obtainable, | 
we believe, and a device which} 
will. reduce the number of} 
crashes.” 


Through the 


1987 DODGE 1%-TON STAKE TRUCK. Pictured above is the 1937 1%-ton, 12-foot stake truck with 
159-inch wheelbase. This truck is used extensively by manufacturers, farmers, motor transport concerns, 
retailers and contractors. 


cod) Bi 


. 
Nee ‘tping 


COMMERCIAL PANEL in the 1937 Dodge line. It is designed to provide advertising value and can 
be used in many lines of business, among which are grocers, florists, meat markets, bakeries, laundries, 
manufacturing stationers, dry cleaners, department stores, women’s shops and others. 


NEW DODGE CANOPY. Here is ‘shown the new. one-half-ton commercial canopy designed for 
many kinds of ‘delivery purposes. It is especially adaptable to the fruit and vegetabfe fields, 





30; State - Tegislanires to Get Anté-Diversion Bills 


16%. ot Highway Funds 
Used for Other Pur poses 


NEW YORK.—Legislation de-, said that diversion is “downright 
signed to prohibit the diversion | 


of revenues from state gasoline 
sales taxes and other automotive 


levies to propose other than high-| 


way financing, probably will be 
introduced in 30 of the 43 legisla- 
tures convening during 1937. 
During the depression years 
some _ states borrowed heavily 
from highway funds for general 
purposes, but increased in reve- 
nues from tax sources and the 
critical need of reducing fatali- 
ties and accidents resulting from 
neglect of highway work, have 
created sentiment for ear-mark- 
ing automotive tax revenues ex- 
clusively for highway financing 
purposes. In 1935 some 16 per 
cent of automotive tax receipts, 
or $146,459,000 of the $828,424,000 


dishonesty.” 

In a poll of members of the 
Rhode Island general assembly, a 
majority was against diversion. 
It is expected that prohibitory 


| legislation will be passed shortly. 


collected, were diverted to general | 


purposes. Preliminary reports in- 
dicate that the total diversion was 
even greater in 1936. 


The principle stated by Con- 


gress in writing the Hayden-Cart- | 
wright federal aid road act—that| 


all revenues from special 


addi- | 


tional taxes paid only by high-| 
way users should be expended | 
exclusively for highway purposes | 
—now is generally accepted, and} 
opposition to the practice of di-| 


version has been growing. 


Organizations of highway users, 
and of other taxpayers, now are 
calling upon legislatures to put an 
end to diversion, and are spon- 
soring legislation designed to 
prohibit it in the future. State 
Granges are actively working to 
bring about passage of anti-diver- 
sion legislation in a number of 
states. 


In Massachusetts a petition, 
signed by more than 50,000 per- 
sons, has been filed with 
secretary of state. It calls for an 
amendment to the .state constitu- 
tion to prohibit future diversion. 
Motorist associations in Virginia 
also have sent a petition against 
diversion to the state legislature. 


In Washington efforts are being 
made by county officials and high- 
way groups to bring about the 
repeal of the 1933 law which 
diverts $1,000,000 annually to re- 
tire a $10,000,000 emergency relief 
bond issue. The Tennessee County 
Highway Assn, is conducting an 
active campaign to end diversion. 
In Alabama bills to prohibit diver- 
sion of highway funds have been 
introduced in both houses of the 
legislature, under the sponsorship 
of the Alabama Motorists’ Assn. 
A petition asking tax justice for 
motorists and for the automotive 


the | 


industries of Kansas is being cir-| 


culated for presentation to the 
legislature. 


Many state officials, sensing the | 


growth of public 
against the practice. Gov. Harold 
G. Hoffman, of New Jersey, in a| 


recent message to the Grange, 


indignation | 


against diversion, are pronouncing | 
|} on the strikes in the auto indus- 


| 





Five states now have constitu- 
tional amendments or other legis- 
lative bans against diversion of 
highway funds. 


°36 Hudson Sales 
Biggest Since ’29 


DETROIT.—Factory sales of 
Hudson and Terraplane cars in 
the United States during 1936 
totaled 108,230 cars, the greatest 
for any year since 1929 and a gain 
of 26 per cent over sales of 86,128 
cars in 1935, it was announced 
Friday by W. R. Tracy, vice- 
president in charge of sales. 
Tracy stated that Canadian and 


| export shipments during the year 


had totaled 15,036 cars. This 
figure if added to the 108,230 cars 
sold in the United States, indi- 
cates a combined total of 123,266 
cars. 

Last quarter retail sales of 
Hudsons and Terraplanes in the 
United States were 23,581 cars, 
which was 30 per cent greater 


| than in the final quarter of 1935, 


and the biggest last quarter since 
1929. December sales of 11,145 cars 
set an ll-year record, being the 
largest for any December since 
1926, 


Conn. Insurance 


Law Held Illegal 


HARTFORD, Conn. — The 
Supreme Court of Errors has 
decided that the Connecticut law, 
requiring interstate motor truck 
carriers to be insured in Connecti- 
cut companies as are the truck- 
men operating solely in that state, 
is unconstitutional since the | 
federal law supersedes it. 


The higher limits of insurance | 


required by the state 
apply to 


heretofore 
of Connecticut no longer 
interstate trucks, the only re- 
quirements being those of the 
Interstate Commerce Commission, 
the report said, 

This decision is expected 
have an effect on similar cases in 
other states. 


Ford, on Way South, 
Refuses Strike ¢ 
RICHMOND, Va. (UTPS). 

Mr. and Mrs. Henry Ford passed 

through Richmond yesterday on 

their special car, attached to a 

regular train, en route to their 

winter home at Savannah, Ga. 
Ford was unavailable when the 

train pulled in, but a spokesman 

said he would have no comment 


try, since the Ford plants are not 
affected. 


$147 142,209 of Motor Tax 
Receipts Diverted in 1935 


WASHINGTON. — The sum of 
$147,142,209, or 15.5 per cent of 
the total 1935 highway user tax 
payments, was used by states for 
other than highway purposes, the 
United States Bureau of Public 
Roads revealed this week. 

More than half the amount 
used for non-highway purposes 
was accounted for in three states, 
and more than four-fifths in 10 
states. Six states devoted more 
than one-fourth of all motor ve- 
hicle receipts to such purposes. 

Only 13 states restricted the 
use of highway charges to high- 
way purposes. 

Of the $950,971,158. total receipts, 
65.2 per cent were gasoline taxes, 


33.5 per cent registration fees, 
and 1.3 per cent motor-carrier 
taxes. The total exceeded that of 
the previous year by more than 
$67,000,000, gasoline taxes com- 
prising 82 per cent of the in- 
crease. 

Qf these imposts 55 per cent 
was applied to state highway 
purposes, one-fourth of this sum 
being used for the service of state 
highway obligations. Twenty-five 
per cent of total imposts were 
spent on local reads and city 
streets as follows: county and 
local road work, $307,716,365; local 
highway debt service, $7,709,748; 
city streets, $22,707,704. 





| chandise 


| cars 
to| year if automobile production fails 
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| It 


lomment 





TWO VICE-PRESIDENTS of the Nash Kelvinator Corp. at the | 
W. Mason, president of the new | 
At the left is H. G. Perkins, vice-president of the Kelvinator 

H. Bliss, vice-president and director of 
(Story, Page 


press luncheon given for George 
combize. 
division, and at the right C. 
sales of the Nash division. 


2.) 


Antomobiie Strike Seon 
Cutting Into Tire Output 


AKRON.- Estimated volume of| 


automobile tires for 1937 will have | 


to be revised downward if the 
strike in the automobile industry 
continues and spreads to other 
manufacturers, it is generally 
agreed among rubber authorities 
here. 


B. F. Goodrich has already 
issued public notice that curtail- 
ment of shipment to automobile 
manufacturers and other uncer- 
tainties originating in the strike 
may make adjustments in their 
schedules necessary, which will 
affect employes by shortening 
hours and short furloughs. 

It was generally agreed in the 
industry that 1937 promised to be 
a banner year in tire volume with 
around 54,000,000 tires, which 
would have been an increase of 


about 2,000,000 over last year. But | 


hope is weakening that the auto- 
mobile labor disturbances will be 
| settled in time to prevent harmful 
curtailment. 
Dealers will be urged to mer- 
more intensively in an 
take up some of the 
replacement tires on 
will be used another 


to 
with 
that 


effort 
slack, 


to meet the demand for new cars. 
is not believed, however, that 


the unit volume thus gained will 


| offset the loss to car manufactur- 
volume | 


the | Royal 


ers, although the profit 
will suffer less because of 
wider margin of profit in replace- 
ment sales. 


Large Attendance 
Seen For Trailer 


Shows in South 


DETROIT.—The first 
two major Florida coach trailer 
shows, which opens next Friday 
at Clearwater Beach park, is ex- 
pected to draw several thousand 
trailer owners. The show is being 
held in connection with the 
annual — convention of the 
Automobile ‘Tourists Assn. 


With strikes in the automotive} 


industry presaging a shortage of 


new cars for early spring selling, | 


it is expected that there will be 
a large influx of southern and 
eastern car dealers, for the pur- 
pose of taking on trailer-selling 
franchises in order that they can 
keep sales forces intact and pro- 
vide an income. 

The second and larger of the 
two shows opens in Sarasota, Feb. 
8, in connection with the conven- 
tion of the Tin Can Tourists. 

Although the northern and 
eastern dealers have had several 
opportunities to witness the pub- 
lic’s avid interest in showings of 


| national 





|; more; 


of the! 





the new mobile homes, these two| 
Florida shows present the first | 


near-at-home opportunity for the 


dealers in the southern and gulf | 


states since the public has gone 
“trailer crazy.” 


At the summer show of the 
TCT last year in Sandusky, O., 
thousands of dealers came to the 
trailer showing and got first hand 
information of the great public 
interest in trailers. It is expected 
that, because of the great publi- 
city given the industry since then 
and the great acclaim with which 
the public viewed trailers at the 
and local automobile 
shows, even more car dealers will 
avail themselves of the oppor- 
tunity to view the new 1937 mod- 


els which will be put on display | 


by approximately 30 builders. 
Twenty makers have indicated 


to ADN that they will have one} 


or more models at Clearwater. 
They are: 
shall, Mich.; Auto Cruiser, Balti- 
Bender Body, Cleveland; 

Wagon, Mt. Clemens, 
Empire Trailers, Bronx, 
General Coach, Snover, 
Hayes 3ody, Grand 
Kabin Koach, Pontiac; 
Kalamazoo, Mich.; 
Buffalo, N. Y.; Pil- 
Newton Falls, O.; 
Grand Rapids; 
Devon, Pa.; Ray- 
mond Products, Saginaw, Mich.; 
Wilhelm, Sturgis, Mich.; 
Roycraft Coach, Chesaning, Mich.; 
Schult Trailers, Elkhart, Ind.; 
Split Coach, York, Pa.; 
Coach, New Hudson, Mich., 
Wiedman Body, 'fonawanda, N. Y. 


Covered 
Mich.; 
ey ese 
Mich.; 
Rapids; 
Kozy Coach, 
Pierce-Arrow, 
grim Trailer, 
Pioneer Trailer, 
Quaker Trailer, 


Ss aint Increased 


NEW HUDSON, Mich. 
Vagabond Coach Mfg. Co. has in-| 
creased its capital stock from $25,- 
000 to $200,000. 


Anderson Coach, Mar- | 


Vagabond | 
and | 





Chrysler Truck ° 
Personnel Busy 
On Foreign Sales 


DETROIT.—To meet the in- 


creasing demand for commercial 
transportation units in the over- 


: 
a 


seas market, W. 
Ledyard Mitch- 
ell, vice-presi- 
dent of Chrysler 
| Corp. in charge 
| of international 
| Sales, announces 
| increased activ- 
ity among the 
| executive per- 
|} sonnel of the 
| Overseas’ truck 
sales division. 
C. E. Dalton, 
director of truck 
| Sales, has recently returned from 
an extended trip to South Amer- 
| ica, and T. G. .Davis, assistant 
director is now on a trip to the 
Far East, studying the transpor- 
tation needs of the several Orient- 
al markets. On his return, about 
the first of August, he will put 
| into effect such procedure as will 
| further meet the needs of these 
eastern markets. He will also in- 
augurate a new program for the 
furtherance of fleet sales. 


Graham B. Trainer, newly ap- 
| pointed assistant director of truck 
sales, is preparing to leave within 
the next few days on an inspec- 
tion trip to the various Chrysler 
truck sales organizations in 
Europe, the Near East and the 
union of South Africa. Other 
points to be visited are Alexan- 
dria and Cairo, Egypt; Aden, Ara- 
bia; Nairobi, Kenya, and other 
points along the eastern coast of 
Africa. While he is at the Chrysler 
plant in Antwerp, Belgium, he will 
hold a series of executive con- 
ferences with S. I. Carlson and 
Alex Webb Ware, in charge of 
the Antwerp plant, as well as witb 
| Nelson Gage, newly appointed 
sales manager. There will also be 
meetings with Chrysler's three 
transportation engineers in the 
European division, with the view 
of further co-ordinating the in- 
creased duties recently given 
them. 








C. BE. Dalton 





J. C. Taylor is Elected 
Vice-President of Ethyl 
NEW YORK.—J. Coard Taylor 

has been elected vice-president of 
the Ethyl Gasoline Corp., accord- 
ing to President E. W. Webb. 
Taylor has been general sales 
manager since 1929, when he 
succeeded Archibald M. Maxwell, 
who resigned to become vice- 
president of the Standard Oil Co. 
of Ohio. 

Taylor joined the Ethyl organ- 
ization in 1926 as its Canadian 
representative with headquarters 
at Toronto. 


— The| 


Multiple - dise clutches, demount- 
| able rims and magnetic drag speed- 
| ometers were introduced in 1907. 


San Francisco Dealers 


Lose 19.93% on Used Cars 


SAN FRANCISCO. — Automo- 
bile dealers here closed 1936 with 
an average loss of 19.93 per cent 
on sales prices of used cars, ac- 


| cording to the Motor Car Deal- 


ers’ Assn. of San Francisco. This 
compares with an average loss of 
20.91 per cent in 1935 and 23.14 
per cent for the six-year average 
beginning in 1931. 

Stocks were up at the end of 
December as compared with No- 
vember, 1936 and December, 1935. 
At the close of 1936 there were 
3,619 used cars on hand, the 
highest in the past two years, 
with an average value of $371, In 
November there were 2,875, with 
an average value of $373, and in 


December, 1935, 2,402, worth $362 


each. 
Sales during December were 


reported at 1,863 units, the aver- 
age price at $297. November, 
1936, sales were 1,763 at $300, and 
in December, 1935, the figures 
were 1,450 and $293. 

During December, 1936, the 
average used car brought a loss 
of $74, or 24.91 per cent. In No- 
vember, 1935, the figures were 
$73 and 24.33 per cent, and in 
December, 1935, $69 and 23.55 per 
cent. 

Sales during 1936 totaled 26,- 
596 units, with an average price 
of $287. In 1935, 18,853 units were 
sold at an average price of $286. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the auto- 
motive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 

12TH. YEAR the dissemination of NEWS which is timely, 
mes «| Uthentic and of v lue.—(ADN 6-10-1933.) 
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Piracy Versus Politics 


Rice of workers to strike and picket peacefully is 
guaranteed under the constitution of the United 
States. It comes close to the right of free speech which the 
press holds dear. Seizure of persons or property and 
holding such persons or property for ransom is nothing 
short of banditry. John L. Lewis, hiding under the guise 
of labors’ saviour, adds further insult to American people 
and President Roosevelt by implying that he (Lewis) 
retained the President in office and as reward his strike 
methods should be qverlooked and his program aided. 


President Roosevelt was elected by a vote of 28,000,000 
Americans. Lewis’ influence does not extend to more than 
a million and a half. But that is beside the point. No politi- 
cal obligation, real or imagined, can lead us to condone 
open piracy. GM plants in Flint are being held in violation 
of the law and of common decency. The ransom demand is 
for right of an organization representing less than 15 per 
cent of all GM workers to represent the whole. 


Suggestions have been made that Gov. Murphy of Mich- 
igan oust the sit-down strikers with his militia; throw a 
cordon abcut the plant and let GM and UAW officials come 
to terms. Only result of this would be that strikers would 
sit tight in their homes while militia men did their picket- 
ing. 

While we do not feel that GM ever will take such a 
drastic step, we cannot see why the corporation would not 
be within its moral and legal rights in making formal de- 
mands upon Gov. Murphy to oust the strikers who have 
siezed the plants and return its property to the corpora- 
tion. John L. Lewis and his sitting cohorts leave the gov- 
ernor little choice if the matter is pressed. 


As the Shopper Sees It ‘wm “©33 


— to your silly symphonies the recent report of a St. 
Louis automobile shopper. Setting forth. with a three- 
year-old car, a representative of the St. Louis Automobile 
Dealers Assn. found that while one dealer offered him only 
$250 as his price on a turn-in, a competitor down the street 
boosted the ante to $475. 


Something is sour in such a situation. Either dealers 
have no conception of the value of the products they handle 
or they have no understanding of the difference between 
“discount” and “profit.” It is clear from the St. Louis re- 
port that the dealer handling the higher priced car felt 
that he could afford to give away a greater portion of his 
profit on the used car. We have said before that too many 
dealers labor under the impression that their discount 
represents their profit. Actually out of the discount must 
come the fixed expense of the dealership, operating ex- 
penses and losses on used cars. 


Obviously, then when the losses on used cars rise too 
high the discount is dissipated. Until such dealers realize 
discounts on new cars represent their operating budget 
and try to keep within its limits they are doing themselves 
and their competitors an injustice. The St. Louis group is 
to be highly complimented for bringing these facts to 
light. rar i | 


By George M. Slocum 


Down at Dearborn the 
other day, as one of the 
hundred or so Detroit 
newspaper men and in- 
vited guests who came to see the 
“25th-millionth” Ford come off 
the line, I was again impressed 
with a young 
man regarding 
whom the pub- 
lic knows too 
little. The only 
reason in_ the 
world why you 
do not know all 
about him, 
what he eats, 
wears and 
thinks. is be- 
cause he is 
even more 
diffident to publicity than his 
modest father. He is even more 
adroit in avoiding the spotlight 
than his dad, whose statements 
have been “front-page news” now 
for almost a generation. Although 
dozens of biographies and countless 
newspaper and magazine articles 
have been written about Henry 
Ford, no one to my knowledge, 
has ever written a pen portrait of 
his son, Edsel Bryant Ford, who, 
as all good Ford men know, is 
the actual president and one of 
the three owners of that world- 
wide institution, the Ford Motor 
Co. 


Modest 
Young 
Man 


Edsel B. Ford 


* * * 


I SPEAK of him as a fellow- 
townsman, because Edsel Ford 
was born in Detroit and has lived 
here all of his life. The conduct 
of his life could well be set down 
as a primer for all wealthy sons 
(and particularly their doting 
fathers) to read. Son of the 
world’s wealthiest genius, this 
young man, now just turned 43 
has a reputation in his own home 
town for clean living, modesty 
and civic-mindedness which has 
never been blemished, even by a 
lying slanderer. I weigh mv 
words carefully in making that 
statement and any newspaner- 
in Detroit who has lived 
here for 20 or more years will 
bear me out. It is a little hard 
to write into cold type the ad- 
miration which the average citi- 
zen of Detroit feels for this 
worthy son of a famous father 
without having it appear like 
flattery. That, of all things, I 
imagine, Edsel Ford would abhor 
most. 


mon 


* * * 


AND DO NOT gather from 
this statement that he is not a 
virile, red-blooded, two - fisted 
young man. His modesty and 
frankness win confidence’ im- 
mediately from all with whom he 
comes in contact. I have talked 
with many men who have had 
business dealings with him for 
years and who say he has an 
alert. piercing mind that goes 
directly to the core of a question 
and finds no delay in deciding it. 
I have talked with Ford men 
who work for him and Ford 
dealers who sell for him and 
their opinion that “he is a fine 
fellow” is unanimous. Ninetv- 
nine per cent of his charitable 
and civic benefactions have never 
been heard of and yet one can- 
not move around this town with- 
out finding out where he has 
come in, usually to “save the 
day.” but on the solemn promise 
of the sponsors that “under no 
conditions” must it ever be 
known that he “helped out!” 


* * a 


HIS INFLUENCE on the poli- 
cies of the Ford company are 
undoubtedly very greatly min- 
imized in the minds of the ma- 
jority who have come to look 
upon the names “Henry” and 
“Ford” as synonymous. It is no 
secret in Detroit, however, that 
the modern lines of the new 
Fords, first tested out in the 
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Just Another Dog in the Manger 


In This 


Corner 


The views expressed in this column are those of our reatlers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Inspection 

I follow ADN very closely and 
naturally I had previously seen 
the articles referred to. I will be 
very glad to give you my ideas 
concerning state vehicle inspec- 
tion laws and will write you 
further regarding it in the next 
few days. However, it is signifi- 
cant that so many states are con- 
sidering motor vehicle inspection 
in their current legislative ses- 
sions. 

Gov. Horner of Illinois, in his 
message yesterday, outlined one 
point as to the need for motor 
vehicle inspection in Illinois and 
urged the legislature to promote 
such legislation. He is also in- 
sisting on the driver’s license bill 
and the appointment of a high- 
way safety commission. I think 
all of this is very commendable as 
Illinois has been so long without 
any legislation along these lines.— 
G. E. Weaver, executive vice- 
president, Weaver Manufacturing 
Co., Springfield, 111. 


Mislaid 
In one of the pink sheets re- 
cently you described a very fine 


statement posted in Chrysler fac- | 


tories to the effect that Chrysler 
employes did not need to belong 
to a union to be assured of fair 
treatment, etc. 


As our pink sheet of the issue} 


Lincoln-Zephyr, were the result 
of his sponsorship. Or that the 
progressive sales and advertising 
campaigns, radio programs, 
world’s fair buildings and gener- 
ous use of practically every form 
of media, came into the Ford pic- 
ture only after Edsel took the 
helm. Detroit has a justifiable 
right to point proudly to this 
man as “her son” and I am glad 
the luncheon, Monday, gave one 
Detroiter this opportunity to so 
express himself.—G.M:S. 


containing this item has been 
mislaid (as are all copies of ADN 
when our salesmen get their 
hands on them), would you please 
be good enough to mail this pink 
sheet to the writer under personal 
cover.—-E. M. Pritchard, sales 
promotion manager, Packard-On- 
tario Motor Co., Ltd., Toronto. 


Coming Events 


JANUARY 


23-25—Louisville, Ky. Motor Truck Club of 
Kentucky. Truck, trailer and equipment 
show. Jefferson County armory. 


FEBRUARY 
4- 7—San Antonio, Tex. San Antonio Auto- 
motive Wholesalers, Inc. Third annual 
automotive parts and equipment show. 
City Auditorium. 


13-17—Chicago. Automobile Accessories Assn. 
show. Stevens Hotel. 


13-21—Chicago. 
Salon. 


Fourteenth Annual Motor 


Edgewater Beach Hotel. 


22-27—-Salt Lake City. 
bile Show Assn. 


Intermountain Automo- 
Automobile show. 


MARCH 
1- 5—Chicago, American Society for Testing 
Materials. 1937 Regional meeting and 
committee week. Palmer House. 
2-5—Philadelphia. Seventh Annual Automo- 
tive Maintenance Demonstration. Term- 
inal Commerce Bldg. . 
28—Los Angeles. 
geles Raceway. 


Automobile race. Los An- 


APRIL 
19-24—London, England. International Assn. 
for Testing Materials. Second Interna- 
tional Congress. 


24-28—Chicago. Illinois Automotive 
Fourth annual automotive exhibit. 
Pier. 


Assn, 
Navy 


MAY 
2—Milwaukee. American Foundrymen’s 
Assn. 4lst annual convention and ex- 
position. Milwaukee Auditorium. 


20-23—San Francisco. Second annual Automo- 
tive Maintenance show. Civic Audi- 
tortum. 








/936 record off Leadership 


PROOF that the Times-Star consistently “‘ Deliv- 
ers the Goods”’ for the advertiser in Cincinnati. 
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HE Cincinnati Times-Star carried 
ea one lines of Total Display 
Advertising during 1936 (a gain of 
528,743 lines over 1935) to maintain its 
unbroken record of leadership through 
the 29th straight year. 


The Times-Star carried 4,102,666 Lines 
More than Cincinnati’s other evening 
newspaper, 5,647,554 Lines More than 
Cincinnati’s only morning newspaper, 


HULBERT TAFT* 
President and Editor-in-Chief 


OTB 
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5,706,099 Lines More than the Sunday 
newspaper, and 1,552,350 Lines More 
than the morning and Sunday news- 
papers combined. 


Proving again that the Times-Star’s 
greatest daily coverage of Cincinnati’s 
city and suburban area— a ‘‘Quantity- 
Quality”’ circulation—literally as well 
as figuratively ‘‘Delivers Your Goods 
in Cincinnati.” 


NEW YORK 
Martin L. Marsh, 60 E. 42nd Street 
CHICAGO 
Kellogg M. Patterson, 333 N. Mich. Ave. 


nn 


One Hundred Years Old in 1940 


During 1936, as for the previous 
28 consecutive years, the Times- 
Star carried more TOTAL DIS- 
PLAY ADVERTISING than the 
only other evening newspaper, and 
more than the morning and Sun- 
day newspapers combined 


72% More 
than the other evening 
newspaper as follows . . 
71% more Retail Advertising 


87% more General Advertising: 


54% more Automotive Advertising 
102% more Alcoholic Beverages 
135% more Building Materials 

80% more Grocery Advertising 
124% more Heating and Plumbing 

86% more Medical and Toilet Re- 

quisites Advertising 
1042% more Men’s Wear, Women’s 


Wear, Footwear, and Sporting 
Goods Advertising 


149% more Radios, Electrical Appli- 
ances and Supplies 


27% more Tobacco Advertising 


64% more Transportation, Hotel and 
Resort Advertising 


180% more Miscellaneous Goods 


136% More 
than the morning news- 
paper as follows...... 
125% more Retail Advertising 


193% more General Advertising: 


158% more Automotive Advertising 
116% more Alcoholic Beverages 
281% more Building Materials 
1365% more Grocery Advertising 
304% more Heating and Plumbing 
1007% more Medical and Toilet Re- 
quisites Advertising 
56,693% more Men’s Wear, Women’s 
Wear, Footwear, and Sporting 
Goods Advertising 
1344% more Radios, Electrical Appli- 
ances and Supplies 
44% more Tobacco Advertising 
72% more Transportation, Hotel and 
Resort Advertising 


200% more Miscellaneous Goods 


139% More 
than the Sunday news- 
paper as follows...... 
133% more Retail Advertising 


178% more General Advertising: 


119% more Automotive Advertising 
3133% more Alcoholic Beverages 
69% more Building Materials 
78% more Grocery Advertising 
66% more Heating and Plumbing 
97% more Medical and Toilet Re- 
quisites Advertising 
107% more Men’s Wear, Women’s 
Wear, Footwear and Sporting 
Goods Advertising 
174% more Radios, Electrical Appli- 
ances and Supplies 
506% more Tobacco Advertising 
154% more Transportation, Hotel and 
Resort Advertising 
150% more Miscellaneous Goods 


You need only the Times-Star 
to do the complete selling job 
in Cincinnati. 
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WASHINGTON.—With 


ee) 


legisla- | 


tion pending in congress to con-| 


fine to state borders some 8,000,000 


vehicles in 21 states not requiring | 
operators of motor vehicles to| 


show ability to drive, the Ameri- | 


can Automobile Assn. points out 
that the nation’s motor clubs are 
in the vanguard of a drive for 
adequate license laws 
states. 


in those | 
| Maryland, Nebraska, North Caro- 


The proposed federal legislation | 


is a bill introduced by Senator 
Truman, of Missouri, which 
would deny the right to move in 
interstate commerce to operators 


of motor vehicles in states with- | 
those without | 
strict | 
examination of applications, and | 


out license laws, 
such legislation requiring 


nd 
Cewer 


@ Safetylight is the most powerful driving light on the market, actually 


developing 143,000 safe 


its ability to completely conquer blinding 
have made it an approved accessory with America’s leading car manufac- 
turers. It is nationally recognized as an aid in reducing the number of 


night-driving accidents. 


Any dealer who tells new-car buyers and service customers about Safety-. 
light, can sell it in volume—and the attractive margin makes profits climb. 
Within the last year the sales of 
Safetylight have been more than 


THE UNITY ROAD LAMP 


For Fog, Mist and All Night Driv- 
This Unity DeLuxe Road Lamp 
fits securely on bumper arm with uni- 


ing 


versal one-bolt installation. 
ates the road at all times. Beautifully 
Amber lens. 


finished in Chrome. 


WORLD’S MOST POWERFUL 
DRIVING LIGHT 
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N on-Licensed Drivers May b be Held to State Borders 


Threat of Federal Law 
Speeds Campaign by AAA 


those states which have adequate 
license laws but issue permits for 
longer than three-year periods. 
“If enacted,” says an AAA state- 
ment, “the federal legislation 
would not only affect motorists 
in states not requiring a drivers 
license or are without the exam- 
ination feature, but would also 
make it necessary for Kansas, 


lina and Virginia to amend their 
license laws with regard to the 
life of permits. 

“Twenty-one states, with 8,000,- 
000 registered motor vehicles and 
10,000,000 operators are now with- 
out license laws or examination 
features in accord with the re- 
quirements of the Truman bill. 


‘andlepower! Its effective quarter-mile range, plus 


glare 


doubled. 


Installation is extremely simple. 
Any mechanic can handle the job 
without the slightest possibility of 
error. Brackets are supplied for any 
make or model of passenger car or 


truck. List 


Illumin- 


® 


AFRAID OF NIGHT 
DRIVING? FORGET iT! 


plete information. 


These states may be classified as 


follows: 
| “Without any form of licensing 


| law, 11—Florida, Georgia, Illinois, 
| Louisiana, Mississippi, Missouri, 
New Mexico, Oklahoma, South 
Dakota, Tennessee and Wyoming. 
(Florida, Georgia, Illinois, Louis- 
iana and Missouri license 
feurs only). 

“Without provision for 
ination of applicants, in accord 
with requirements of proposed 
federal law, 10—Alabama, Arkan- | 
sas, Indiana, Maine, Minnesota, 
Montana, Nevada, North Dakota, | 
Texas and Wisconsin. In ,addition, 
several other states 
forced to strengthen enforcement | 
of license laws. 

“Obviously, the legislation in-| 
troduced by Senator Truman is a| 
warning from congress that states | 
must have adequate drivers’ lic- | 
ense laws and other sound legis- | 
lation.” 


chauf- | 


| grave concern was echoing along 
exam- | 


would be| 





‘Denver Dealers Hard Hit 


As Strike Cuts Off Supply 


By IRA R. ALEXANDER 
DENVER. Expressions of 
row this 
conditions 
widespread 


Denver’s automobile 
week as a result of 
arising here due to 
strikes in eastern automobile 
| manufacturing centers. Some of 
the dealers here have received the 
last cars available from factories 
now idle, while others are receiv- 
ing only a few cars. Before the 


| strike got under way local dealers 


were experiencing difficulty in 
getting enough cars to fill orders 
since demand for 1937 models is 
so great. Several distributors said 
that dealers they supply were hav- 
ing to refund deposits of purchas- 


'| ers because they had no cars to 
| fill the orders. 


2 


It is the hope, however, of local 


| automobile dealers that the strike 


) | for cars 


| 
shipments, 


| year. 


situation will soon be settled, for 
1937 looms as a record year for 
automobile sales in the local area. 
When the strike is settled there} 
will be a big movement of cars 
in this section and the only thing 
that will hold back the business 
will be the lack of sufficient cars | 
to supply the demand. With the 
coming of 1937, Colorado is able 
to look back at a year which pro-| 
duced banner crops and elevated | 
the state to a ranking position | 
among the agricultural states of | 
the nation. The value of the prin- | 
cipal crops produced in Colorado | 
in 1936 was 53 per cent higher 
than the crop in 1935. This has| 
put money into circulation and | 
all lines of business is feeling the | 
effects. 


According to Tom Braden, sec- | 
retary of the Denver Automobile | 
Dealers Assn., a total of new car| 
registrations in Denver county 
during 1936 aggregated 12,711 pas- | 
senger cars and 1,926 trucks, a 
gain in passenger car registrations 
of 30 per cent and that for trucks 
of 58 per cent over the previous 
For December 1,407 pas- 
cars were registered and 
145 trucks. The increase in per- 
centage, over a year ago was 31 
and 13 for trucks. 

Denver dealers at this time are 
devoting considerable time toward 
moving used car stocks, which are 
iarge. The let-down in new car 
it is felt, will in a way 


senger 


aid the dealers in-as-much as they 


from oncoming lights, 


price $16. Write for com- 





UNITY MANUFACTURING COMPANY - CHICAGO 


Safely bight 


can concentrate on the sale of 
used cars. 

Lee Bonnell, Chevrolet dealer 
at Loveland, Colo., when in this 
city recently said the used car 
problem was also felt in northern 
Colorado and that dealers there 
were at this time making every 
effort possible to cut down on 


their used car stocks. 


Calif. Dealers 


| under CIO. 


made in De- 
passenger 
a 46 


Of the 32,714 sales 
cember, 30,101 were 
cars. This division showed 
per cent gain over the same 
month of 1935. Commercial and 
truck sales were up 5 per cent 
over the 1935 December figure, 
2,631 being sold as against 2,483 
for December of 1935. 

California’s total sales for the 
year were 289,120. This establishes 
a new annual record by topping 
the 1929 tigure of 285,297 units and 
eclipsing by a wide margin the 
1935 figures which totaled 225,718 
units. 


Prominent automobile men of 
the state are of the opinion that 
the monthly and annual sales rec- 
ord would have been boosted con- 
siderably higher if it had not been 
the strike that has held the San 
Francisco waterfront tied up for 
many weeks. The effects of the 
strike have been felt throughout 
the entire state, but even in the 
face of the adverse conditions that 
existed throughout the final weeks 
of the year the automotive in- 
dustry of California scored new 
triumphs and continued to lead 
in the recovery march. Industrial 
and commercial leaders point to 
the record of motordom as an 
omen of even better days ahead, 
and in spite of the strike, they 
are looking forward to the great- 
est year of all time again in 1937. 


Lewis Dy nasty 


(Continued from Page 3) 


more. Many of the members of 
this group are more than 70 years 
of age. The oldest active worker 
in Chevrolet is employed in Balti- 
more and is 85 years old. 


To persons outside of that sec- 
tion of Michigan, which Michi- 
ganders proudly call the thumb, 
and which is the center of a high 
percentage of the automobile in- 
dustry, it is difficult to believe 
that 75 per cent or more of auto- 
mobile workers prefer to deal with 
experienced bosses than with 
power-seeking labor leaders. Com- 
parison of working conditions, 
wages and hours in the so-called 
open-shop automobile industry 
with those of the closed-shop coal 
industry refute Lewis claims that 
only through organization can 
labor win a fair break. Behind 
this, too, is the fact that under 
a closed-shop the merit, ability 
and willingness to work are not 
factors in employment—union 


| membership is paramount. Assum- 
| ing 


Lewis succeeded in 
all industrial workers 

“Blackballed” mem- 
bers, whether for cause or malice, 


that 
organizing 


| would be banned from employ- 


ment in any industrial plant in 


| the nation. This is something for 


Optimistic As 
Dec. Sets Peak 


SACRAMENTO, Calif.—The in- | 
dustria!, agricultural and com-| 
mercial morals of California was 
greatly stimulated by the news| 
that despite strike conditions and | 
the resultant unemployment mo- | 
tor car sales in December totaled | 
32,714 units, setting a new all- 
time high for a single month. 

December was the second month | 
in 1936 which saw a new automo- | 
tive sales record hung up which 
topped all previous months in the 
golden state’s motor car history, 
June sales reached 30,496 unita, 
the first time the 30,000 mark was 
topped. Until June of this year 
the March, 1929 figure, 29,960 cars 
and trucks, had stood ag the all- 
time record. 

Sales in December, 1936 showed 
an increase of 42 per cent over 
the same period of 1935, the total 
for that month being 23,056 units. 


workers to consider. For the 
nation, the problem is even great- 
er. What would become of liberty 
if any single man controlieu 5,000,- 
| 000 men representing 20,000,000 
votes? 


Ga. Commission Places 


ICC Safety Rules in Effect 


WASHINGTON. — The Georgia 
public service commission was the 


| first state body, regulating motor 


carriers, to move for the adoption 
of the recently published inter- 
state commerce commission safety 
rules and regulations, the com- 
mission has announced. 


Pointing out that the commis- 
sion had given consideration to 
the various state laws when com- 
piling the safety requirements for 
motor carriers, the Georgia com- 
mission ruled to revise its own 
regulations to conform to’ those 
of the federal body, except where 
otherwise specifically fixed by 
state statutes. 
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Trailers are automotive, they fol- 
low the same trends, respond to 
the same sales stimulation. The 
ONLY TRULY ALL-STEEL 
ALL-ELECTRIC-WELDED 
TRAILER IS THE LIFETIME 
MONO-STEEL HAYES. 


HAYES MEETS THESE 


1. 
2. 
3. 
4. 
9. 


BIG TRAILER 
DEMANDS!... 


SAFETY 
COMFORT 
APPEARANCES 
DURABILITY 
PRICE 


“ee eee 
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WHY HAYES 
DOMINATES 


De Vie aoe 


HE history of this industry is written in steel. 

The rise of the automobile dates from the 
time when wagon construction began giving 
way to steel, until today the all-steel all-electric- 
welded automobile stands supreme both as a 
mechanical achievement and as a money-earning 
sales proposition . . . Exactly the same is true 
of trailers. Trailers are automotive, they follow 
the same trends, they respond to the same sales 
stimulants. Hayes stands apart, as leaders do. 
Hayes is all-steel--chassis, frame, walls and roof, 
all-electric-welded into one rigid unit--no weav- 
ing, creaking or groaning as with plank and tim- 
ber construction, none of the deterioration and 


Attractive Models in Every 
Business and 
Passenger Irailers.. 


Price Class. 


break-up of steel substitutes. Where will you 
be a year hence? Pick your winner now! Line 
up with the fastest-growing organization in 
America's fastest-growing industry! For profit. 
now and in future, deal with Hayes, sell Hayes 
Lifetime Mono-Steel construction; you'll al- 
ways get the finest in a Hayes. Investigate! 
HAYES TRAILERS, Division of Hayes Body 
Corporation, Offices, Dept. 566, GRAND 
RAPIDS, MICHIGAN. PLANTS, GRAND 
RAPID:, AND ICNIA, MICHIGAN. 


Made in Canada by Canadian Top and 
Body Corporation, Ltd., Tilbury, Ont. 


°375™ 


F. O. B. GRAND RAPIDS 
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57, 6% of Seattle Cars "Voluntarily Tested Unsafe 


Ratio Expected to Rise 
As Forced Checks Begin 


SEATTLE.—More than half the 
cars checked in Seattle’s new} 
testing station were found faulty 
from a safety standpoint, figures 
for the first month’s operation 
show. 

It is ADN’s contention that un-| 
safe vehicles are responsible for | 
a great share of today’s accident | 
toll. Seattle figures indicate a| 

higher © percen- | 
tage of unsafe | 
vehicles than} 
the average of 
other cities and 
states requiring 
compulsory in- 
spection. While 
most_ inspec- 
tions report 
about 35 or 40 
per cent of ve- 
hicles are faulty, 
Seattle’s figures show 57.6 per 
cent of all cars tested were un- 
safe in one way or another. 


57.6% Unsafe 


Of the first 12,662 cars passing 
through the line, all of them 
brought voluntarily by the own- 
ers, 57.6 per cent were unsafe. 
Counting those checked and re- 
checked, the percentage success- 
fully passed was 87.6. 

Orders are now being sent for 
compulsory testing, while volun- 
teers are handled whenever they 
appear. Quite naturally, those ap- 
pearing voluntarily are in better 
condition. As the older vehicles 
appear it is expected the per- 
centage of unsafe vehicles will 
mount considerably. 

Under the Seattle system a car 
rejected must be repaired within 
10 days. If not corrected, it is 
barred from the streets. 

Statistics prepared for ADN by 
E. C. Van Horn, supervisor in 
charge, showing the first month’s 
operations follow: 


Statistics for December, 1936 
(Voluntary Period) 

Total number of cars appear- 
ing for first time, 12,662. 

Total number of cars passed 
since opening, 11,099 (87.6%). 

Total number of cars rejected | 
and not rechecked, 1,563 (12.4%). | 

Total cars inspected, including 
rechecks, 18,391. 

Total cars passing on first ia}! 
spection, 5,370 (42.4%). | 
| 





Visitors and out of town cars 
inspected, 239. 


State, county and city cars, 259. 
Causes for Rejection 
(Estimate) 

Improper headlight adjustment, 


57%; ineffective and unequal 


| brakes, 43%; tail light, 26%; wheel | 


| alignment, 14%; miscellaneous, 
such as license plate, mirror, horn, 
swipe, reflectors, etc., 39%. 
“From these figures,” Van Horn 
commented, “it is apparent that 
careful attention must be given to 
headlights. Many authorized head- 


| light adjusting stations are not 


using the proper care in checking 
this equipment, with the result 
that many cars adjusted by them 
are returned with lights still out 
of adjustment. 

Vehicles appearing at the sta- 
tion for re-inspection of rejected 
headlights must present, in addi- 
tion to the station’s record card, 
a bonafide certificate from state 
authorized headlight adjusting 
station. 

Suggests Meetings 

Van Horn suggested that car 
manufacturers meet their service 
employes and give them complete 
information on lighting, braking, 
steering and other safety items. 
He also suggested that they be 
furnished with full information 
on existing state laws relating to 
equipment. He pointed out that 
such a move should result in in- 
creased dealer profits through the 
avoidance of come-backs. 

Possibly because the inspections 
have shown more than half of 
Seattle’s vehicles to be faulty, 
there have been complaints be- 
cause of too exacting require- 
ments. Others have complained 
because cars supposed to have 
been repaired, have been found 
faulty the second time. 

Van Horn said that the station 
management wanted to be lenient 
and is asking for close dealer co- 
operation. He pointed out that 
instruments calibrated to con- 
form to the testing station equip- 
ment will doubtless avoid come- 
backs. 

The station has a capacity of 
one car every 1% minutes from 
each lane, or one car from the 
station every 15 seconds. The 
total daily capacity is 1,920 cars. 
With 107,000 cars registered in 
Seattle, 860 must be tested daily 
in order to check all cars in a 
six months’ period, exclusive of 
rechecks. 


Aptly Christened at 
the New York Show 





THE PENTHOUSE ON WHEELS 


Built-in, forced draft heating and cooling system 
—gas stove with oven and grille — instantaneous 
hot water—shower bath —electric refrigeration 
—airplane type toilet —inner spring mattresses 
—radio —C. C. C. finance plan. Appointments in 
this cozy, travelling home never before embodied 
in trailer design—comfort and safety features 
offered by Autocruiser are fast becoming the na- 
tion’s standard for trailer construc tion—why wise 
distributors are “hot” for Autocruiser repre- 
sentation. Don’t delay another minute. 


Write factory for our proposition. All models 
permanently displayed at 
BRANCH 


1850 B’'WAY AT 61 ST. N. Y. C. 


AUTOCRUISER 


COMPANY OF AMERICA INC. 


4400 YORK ROAD 


BALTIMORE, MD. 


© 








GEARS APPARENTLY SHIFT THEMSELVES on this Hudson. 
It is one of a number of such cars which will be seen from coast to 


coast soon, as part of a program 


through which motorists will be 


invited to try the new selective automatic shift, which does away with 
the need for a gear shift lever in the middle of the floor, and is said 


to make driving safer and easier. 


above is accomplished simply by replacing a gear shift lever in the 
transmission, and adding a long staff and pennant. 
waves as the shifting lever follows the gear changes made with the 


selective automatic shift, which 


Hudsons and Terraplanes. 


Quick, Henry, My Vitamin 
---’'m Driving Tonight! 


HARTFORD, Conn.—Next time | 
you have an accident in this state | 
blame it on the Greek restaurant. | 

Diet has been reported as af-| 
fecting the vision of automobile | 
drivers, especially at night, ac-| 
cording to Dr. Alvin R. Lauer, as- | 
sociate, professor of psychology at 
Iowa state college, in an address | 
at the annual convention of the 
Connecticut Optometric society, 
here Jan. 18. Dr. Lauer is in| 
charge of psychological tests for 
drivers now being conducted by 
the Connecticut department of 
motor vehicles. 

Susceptibility to glare is more 
pronounced, he said, as a result 
of the lack of certain vitamins. 

The possibilities opened are| 
enormous. We have Vitamins A, 
B, C, D ad infinitum, so why not 
a new one for night driving prow- 
ess? Why not night-driving-treat- 
ed bread—“Eat our Bread and 
Drive Safely.” Or “Not an Ac- 
cident in a Carload.” Or “Reach 
for Spinach Instead of the 
Morgue.” 

Now, Willy, eat your vegetables 
or Daddy won’t let you have the 
ear tonight. 


Graham Sales 
Reveal a Swing 


To Supercharger 


DETROIT.—Retail sales of Gra- 





ham cars during the past two 
years and since the beginning of 
the 1937 model year, show a defin- 
ite swing toward the supercharged 
models, reports F. R. Valpey, gen- 
eral sales manager. 


“This growing preference on the 
part of buyers for our higher- 
priced supercharged models means 
that, while our unit sale in 1936 
were approximately the same as 
in 1935, our dollar volume in 1936 
was increased by more than a 
$1,250,000,” Valpey says. 

“In 1935 only 10.8 per cent of 
our total car sales were super- 
charged models. This percentage 


The gear shifting “magic” shown 
The pennant 


is optional equipment on 1937 


of supercharger sales increased to 
24.2 per cent in 1936 and, of the 
| 1987 models sold during 1936, 45.9 
per cent were supercharged mod- 
els.” 





N. Y. Car Sales 
In °36 Increase | 
70% Over 1932) 


NEW YORK.—Total new car 
sales during 1936 in metropolitan | 
New York was 144,286 units, ac-| 
cording to copyrighted reports of 
Sherlock & Arnold, Inc., which 
represents an increase of nearly 


| 70 per cent over the low year of 


1932 when sales dropped to 85,176 
units. 

The first 10 makes of cars, says | 
the report, accounted for 924/10) 
per cent of the total sales, as 
follows: 

Chevrolet, 27,301; Ford, 23,588; 
Plymouth, 22,735; Dodge, 15,564; 
Buick, 14,455; Oldsmobile, 10,576; 
Pontiac, 7,262; Packard, 6,145; 
Chrysler, 3,526; Studebaker, 2,207 
~Total 10 makes, 133,359. 

The balance of 76/10 per cent 
is made up of 17 other car makes, 
in the following order: 

De Soto, 1,871; Cadillac, 1,550; 
Nash, 1,438; Terraplane, 1,426; La- 
Salle, 1,388; Lincoln, 968; Hudson, 
826; LaFayette, 454; Graham, 361; 
Willys, 210; Reo, 133; Cord, 94; 
Auburn, 73; Hupmobile, 63; Pierce- | 
Arrow, 62; Rolls Royce, 5; Brew- 
ster, 4—Total 17 makes, 10,927. 


Richmond to Replace 


Trolleys With Buses 


RICHMOND, Va. (UTPS)—The| 
Virginia Electric & Power Co. 
will spend $338,900 in the reor- | 
ganization of its transportation 
system in Richmond, as author- | 
ized by city council. The Rich-| 
mond expenditures, necessitated | 
by the substitution of buses for a/| 
number of street car lines and the 
removal of the car tracks, are 
part of $700,000 to be spent by the 
company this year. About $283,000 


| injunction, 


| leges that the ordinance 
| constitutional, arbitrary and dis- 


will be spent for new buses and 
equipment. 

New buses for Norfolk, costing 
approximately $225,000, and for 
Petersburg, costing about $24,000, 
have also been authorized. 


Chicago’ s Motor 
Salon Scheduled 
For Feb. 13 to 21 


CHICAGO.—The 14th annual 


| motor salon, originally slated to 


Start its nine-day showing Jan. 
30, will be staged Feb. 13 to 21 in 
the Edgewater Beach hotel. Con- 
trary to possible assumption, the 
automobile strike difficulties had 
no bearing on the two-week post- 
ponement, the decision having 
been made by the 23 exhibiting 
dealers almost a month ago, ac- 
cording to Bellman D. Jones, press 
representative for the show. 

Coming at approximately the 
same time as the old shows in the 
coliseum, Edgewater’s motor salon 
has become increasingly impor- 
tant in recent years to Chicago 
dealers. This year’s north side 
exhibition, like the successful 
show at international amphi- 
theatre on the south side last No- 
vember, is expected to achieve 
new attendance and sales records. 
More than 29,000 visitors attended 
last year’s salon. Admission is 
free. 

Among makes to be on exhibit 
are Auburn, Buick, Cadillac, Chev- 
rolet, Chrysler, Cord, Dodge Ford, 
Graham, Hudson, LaFayette, La- 
Salle, Lincoln, Nash, Oldsmobile, 
Packard, Pontiac, Plymouth, 
Studebaker, Terraplane, Willys 
and Lincoln-Zephyr. 


Enforcement of Dealers’ 


License Law Restrained 
MILWAUKEE. — A temporary 
restraining the city 
from enforcing its ordinance re- 
quiring five years’ residence to 
qualify for an automobile dealer’s 
license, was granted this week by 
Gustave G. Gehrz, circuit judge. 

The injunction was sought by 
Dale J. Richards, operator of the 
Dale Motor Co. here. Richards al- 
is un- 


criminatory and that it was passed 
in 1935 by the common council at 
the behest of other car dealers 
who, according to Richards, were 
attempting to stifle competition. 
The suit will now be tried on its 
merits, 


NICKELGRAMS 
co eee 


According to recent newspaper 
reports the War Department has 
practically completed its aircraft 
purchases for 1937, calling for 
approximately 600 new machines. 


| The last contract awarded in this 


program called for a purchase 
of about 120 observation planes 
powered by the well-known 
Wright Cyclone radial air-cooled 
engine rated at 850 horsepower. 
Although details of the plane 
have been withheld, it is said 
to be about 20 miles per hour 
faster than machines of similar 
type now in service. Observa- 
tion planes are used primarily 


| for scouting and reconnaisance. 


Their job is to go places and re- 
turn without fail. That is why 
the engine chosen for this vital 
service has all its major parts 
made from high-grade Nickel 
| Alloy Steels that take the gaff 
THE for the life of the job. 


INTERNATIONAL 
(NICKEL COMPANY 


INC. NEW YORK, N. Y 
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AUTOMOTIVE LINAGE ~°- New York Newspapers - 1929-1936 


1929... - 1930 . - 1931. - 1932 . »- 1933 . - 1934 . - 1935 . - 1936 
Times 1,618,527 Times 985,022 Times 754,758 Times 591,231 Eagle 673,561 Eagle 672,197 Eagle 637,403 Eagle 627,047 
H.T. 1,387,130 H.T. 898,432 H.T. 638,223 Eagle 528,961 Times 586,468 Times 653,084 Times 608,669 H.T. 582,090 
Eagle 1,142,617 Eagle 752,817 Eagle 579,648 H.T. 492,374 H.T. 454,428 H.T. 585,241 H.T. 575,047 Times 573,838 
Sun 1,050,435 Sun 649,149 Sun 452,318 - Journal 392,190 Amer. 344,274 Amer. 412,090 NEWS 438,663 NEWS 510,211 
Amer. 718,543 Amer. 470,628 Amer. 423,035 Sun 345,619 Journal 331,772 _NEWS 350,394 | Amer. 387,811 389,994 ° 
M.World 658,294 M.World 431,475 Journal 357,334 337,789 313,064 | Sun 345,462 Sun 364,812 Sun —_ 361,060 
Journal 558,748 Journal 393,621 W.-Tel. 347,258 301,882 307,773 _] W.-Tel. 325,095 W.-Tel. 359,696 W.-Tel. 315,518 
Post 466,157 Bk. Tm. 294,560 _NEWS 225,467 244,286 | W.-Tel. 252,853 Journal 308,969 Journal 321,448 Journal 251,977 
Bk. Tm. 464,033 Post 281,827 | Bk. Tm. 222,113 Ti.Un. 201,254 Ti.Un. 179,483 Ti.Un. 233,246 Ti.Un. 195,221 Ti.Un. 206,558 
Tele. 344,159 E.World 260,177 | Post 157,646 Post 119,168 Post 96,447 Post 36,712 Mirror 97,838 Mirror 84,509 
St.Un. 233,447 Tele. 207,923 | E.World? 51,939 Mirror 16,309 Mirror 18,033 Mirror 23,882 Post 40,981 Post 79,474 
NEWS 193,390 St. Un. 158,849 | .World+ 50,892 Graphic* 8,480 
E.World 173,111 [NEWS 145,754 J st.Un. 43,866 St.Un.t 7,908 


* 6 Months 


Graphic 165,277 Graphic 35,523 Mirror 31,511 + 2 Months 


Mirror 25,020 Mirror 16,055 Graphic 15,710 SOURCE: Media Records, Inc. 
TOT. 9,198,888 5,981,812 4,351,718 3,587,451 3,558,156 3,946,372 4,027,589 3,982,276 
NEWS % 2.1 2.4 5.2 6.8 8.6 8.9 10.9 12.8 


Avromorve ADVERTISERS used 45,000 lines less in New York last year 


... but used 71,548 lines more in The News! 

The News gain was the greatest in New York . . . indicating that automotive 
advertisers are getting smarter. But there is still room for improvement! The paper 
which leads the world in Display, Retail, and Department Store advertising and sales 
... ought to rate better than fourth as an automotive medium! 


Want to make ‘37 a better year in New York? 


i 


fl] NEWS 


NEW YORK'S > = PICTURE NEWSPAPER 


\ H 
\ © 1 
ee 


Tribune Tower, Chicago + Kohl Building, San Francisco + 220 East Forty-seconp Street, New York 
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Improved I Lubrication | SePriGe Britis More Profits 


Detroit Firms New Setup 
Permits Increased Volume 


DETROIT.—With plans set for| 


getting his share of the Ford 
service volume in sight for 1937, 
Stark Hickey, one of Detroit’s 
outstanding Ford dealers, has 
completed one of the biggest lub- 
rication stations seen in this 
vicinity. The new set-up includes 
a series of five new-type lubrica- 
tion pits, which with the original 
three hoists, gives the Hickey 
organization an opportunity to 
handle eight chassis lubrication 
jobs at one time. 

The new pits are located ad- 
jacent to the general service floor 
entrance, making it easy of ac- 
cess from the street, Hickey plan- 
ning the department from a con- 
venient standpoint. To date the 
plant has been kept busy, averag- 
ing close to 100 jobs per day. 


New Pit System 


The new inter-communicating 
pit system is new in the west and 
follows the ideas adopted some 
time ago by several eastern deal- 
ers. All pits are ventilated by 3 
special system. The floors, roof 
and sides of the pits are tile-lined 
and brilliantly lighted, so that 
every lubrication point on a car 
may be seen and easily reached. 
Special guards cover each light 
globe so that all possibilities of 
ignition of leaking gases are 
eliminated. All grease hose lines 
are arranged along the side walls 
for convenience of the operators. 
Ample head room for the men is 
provided. 

To detect body and _ spring 
squeaks, special equipment is at- 
tached to each car so that when 
set in motion the action is sim- 


RTI DL 


NATURES 


ilar to that of the car in going 
over a bumpy road. The car is 
given a thorough lubrication. 

The lubrication department has 
a complete follow-up system cov- 
ering all the owners of cars sold 
by the company and owners of 
other makes in the vicinity. Own- 
ers are advised by mail the exact 
date when their cars need lubri- 
cation, and records indicate that 
a big percentage of the owners 
come in on the day designated. 


Special Offer 

As special inducements, Hickey 
offers a complete oil change with 
the chassis and car lubrication if 
the owner desires. 

To speed up sales activity for 
all work in the department, all 
the men in the section are on a 
commission basis. Two service 
salesmen are on hand at all times 
to point out other service work 
needed by the owners. 

The results in increased service 
volume thus far have proved the 
value of the investment made by 
the organization, and points out 
the possibilities of increased prof- 
its through the offering of im- 
proved lubrication service. 


Lincoln Oil Dealer Seeks 
Injunction Against City 
LINCOLN, Neb.—An injunction 

suit has been filed in district court 

here by Lloyd Riggins, local oil 
dealer, against the city, Mayor 

Bryan and four councilmen. 

The suit will decide whether the 
city-owned station can be re- 
strained from selling gasoline be- 
low cost. 


BARRIERS 


Whether business-bound or 


on a trip for the holidays, fly in the sunshine above Winter 


via Pennsylvania Central Airlines. 


Save a day and avoid 


the delays and irritations of snow-burdened surface 
travel. Take to the air—where the track is fast through all 
seasons—and speed to your destination at 3-miles-a- 
minute in uncrowded comfort and warmth. Eight con- 
venient round trips daily between Washington, Pitts- 


burgh, Akron, Cleveland, Detroit 


. two between 


Detroit and Milwaukee. It is always economical to fly. 


PITTSBURGH 
GRAND RAPIDS 


AKRON 


CLEVELAND DETROIT 


MUSKEGON MILWAUKEE 


Connections Coast to Coast 


Reservations: Hotels, Travel Bureaus, Telegraph Offices 


PENNS YEVANIA 
CENTRAL AIRLINES 
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ADDING FIVE MODERN lubricating pits to his regular equipment, Stark Hickey, Ford dealer, 


Detroit, has increased his opportunities for service profits. 


The lubrication department can now take 


care of eight jobs per hour, and several hundred daily. Through a follow-up system, car owner contacts 
have been increased more than 100 per cent. 


Right Typ 


e Advertising 


Helps Used Car, Says Poag 


DETROIT.—That phase of the 
automobile business once known 
as the “used-car problem” has 
ceased to be a 
problem, thanks 
to the efficiency 
with which in- 
telligently placed 
advertising has 
helped manu- 
facturers and 
dealers, and to 
no little extent 
the public, to- 
ward a more 
businesslike un- 
derstanding of 
the values and 
possibilities of used-vehicle buy- 
ing and selling, according to Em- 
erson J. Poag, director of mer- 
chandising and advertising, Dodge 
division, Chrysler Corp. 

“Newspapers are doing a vital 
part of the used car selling job 
for Dodge dealers throughout the 
country, which explains why they 
are given a prominent place in 
the company’s advertising sched- 
ules,” Poag said. “Both display 
and classified newspaper advertis- 
ing lineage is being used to make 
it easier for the public to locate 
the particular used vehicle want- 
ed. In carrying out its plans, 


E. J. Poag 


Dodge is using not only a genera! | 


newspaper used vehicle advertis- 
ing campaign, but is making 
available to dealers for localized 
use a supporting series of news- 
paper advertisements which ties 
in minutely with the advertising 
placed directly by the factory. 

“In the Dodge organization, the 
import of the used car was recog- 
nized early and a used-car de- 
partment was set up and given 
the task of educating the com- 
pany’s vast dealer body to the 
potentialities of used-car mer- 
chandising. Today this organiza- 
tion maintains its own field force 
under whose guidance dealers sell 
used cars just as aggressively as 
new ones. 

“Dodge used-car and truck ad- 
vertising, as far as it is of na- 
tional scope, aims at promoting 
used-vehicle consciousness and 
faith in used-vehicle worth and in 
the dealer’s ability to serve buy- 
ers. 

“To give the used-vehicle ad- 
vertising the widest possible edu- 
cational appeal, part of it is writ- 
ten around a contest offering 
$10,000 in prizes for letters an- 
swering the two questions: ‘Why 
is now the best time to get a 
bargain in a used car or truck of 
any make?’ and ‘Why is it best 
to go to a Dodge dealer for a de- 
pendable used car or truck of any 
make?’ The answering letters in- 
dicate two things: First, that if 
there still are dealers regarding 
the used vehicle as a somewhat 
doubtful blessing, their view ‘is 
not shared by the general public 








the, from which these same dealers 
must continue to draw their new 
and used-vehicle business; second, 
that well considered, truthful 
used-vehicle advertising finds 
ready response and steady patron- 
age in wide-awake motorists who 
use the services inherent in used 
transportation as intelligently as 
they avail themselves of the 
services of used buildings, used 
machinery and used commodities 
of many other descriptions.” 


New CIT Office 


NEW YORK.—CIT Corp., in or- 
der to give localized sales financing 
service to the many dealers and 
purchasers in the territory surround- 
ing, Morristown, N. J., has opened 
an office there at 10 Park Place. K. 
R. Manville from the office in Perth 
Amboy is to be in charge. Associated 
with Manville will be C. F. Gilbert, 
who has been contacting dealers 
and manufacturers as the local rep- 
resentative of the CIT office in 
Newark. 

Only 12 per cent of the motor ve- 
hicles produced in the United States 
are sold abroad. 


Sales Increase 
Of 31% Reported 
By Studebaker 


SOUTH BEND, | Ind.—Paul G. 
Hoffman, president of the Stude- 
baker Corp., reports sales of 1,717 
passenger cars and trucks during 
the first 10 days of 1937, compared 
with 1,311 in the corresponding 
period of 1936, an increase of 31 
per cent. 


Expansion Is Set 
By Doman-Marks 


SYRACUSE, N. Y.—Following 
the acquisition of an interest in 
the Doman-Marks Engine-Co, by 
New York City capital, the com- 
pany has put into effect an ex- 
pansion program at its plant here, 
preparatory to the manufacture of 
an increased quantity of air- 
cooled, heavy-duty engines for 
trucks and industrial installations. 

Assembly of the initial model 
of the new lightweight, low-priced 
automobile of revolutionary type, 
which is being fostered by inter- 
ests outside of Syracuse, will be 
completed shortly, Marks said. 


STUDEBAKER 


PRESENTS A 


NEW TYPE VEHICLE 


TRUCK LOAD CAPACITY! 


PASSENGER CAR COMFORT! 
STREAMLINED STYLE! 


This makes the Studebaker Special Truck Franchise 
even more valuable from here in. Write or wire for de- 
tails. Studebaker Corp., Truck Div., South Bend, Ind. 
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Wholesale Fi inancing of Motor Vehicles Shows (;ain 


First 11 M onths of 1936 | IN. J. Bill Seeking | Piste: whereas, the {Chev rote | Will s Cui fetes 
. 8 reason for th differ n bein y P 
Exceed Entire 1935 Total ‘Justifiable’ Fees | due, he said, to the fact that the | Distributor Setup 


. Ford vehicle is listed at 30 horse- 
TRENTON, N. J.—A bill, estab-| Power and must pay the excess) PoreDO.—Current distributor 
fee, whereas the Chevrolet, just| organizations for the new Willys 
being listed at 29 horsepower, is| car in the domestic sales area 
949,876, which compares with $75,-| first 11 months of 1936, retail motor vehicles in New Jersey and assessed “unreasonably” lower. total 105 and domestic dealership 
207962 in October, and $136,160-| financing reached total of $1-| or mae that Ss horespeoce ones | Calif. Plant to Be Built | 3° J oot of (ain, secon 
Nove or, 1935, acc Bir 2e7 whic 5 cee ie ( an 2: : , Was 4 ma . FA. » ASSI1sté 

to a tabulation or the U. S. Saou cae ene dae eae ge gw with | introduced in the New Jersey By Automotive Fibres president of Willys-Overland Mo- 

of the Census on the basis of 1935, 35,029 for the full year of legislature this week by Robert DETROIT. — National Automo-| tors, Inc. 
reports from 456 identical report- ae C, Hendrickson, senator. tive Fibres, Inc., has purchased In the export field, the company 
ing organizations. ene total number of cars A similar measure was spon-|a five-acre site in Los Angeles| is represented in 61 foreign coun- 
Wholesale financing for the financed as shown m the bureau’s| sored by Senator Hendrickson last| and contract has been let for) tries, including Europe, Africa, 
first 11 months of 1936 aggregated oe — 3,919,034 for the| year, but failed to pass. He ex-| construction of an 80,000 square} South America, Central America 
$1,518,400,072, against $1,248,182,022 — x months, waten is to be plained then that the measure| feet building. Total investment in| and the Orient. This entire whole- 
in the first 11 months of 1935, and oo with 3,125,537 cars would eliminate the “unjustifi-| the land and building will be) sale and retail sales organization 
a total of $1,402,564,352 for the full a in the 12 months of) able’ variance in fees now} $350,000. has been developed in 8% weeks. 
year of 1935. The comparative pone rs) ofl charged for registration of Ford When completed the plant will In less than three months, the 
figure for the 11 months of 1934 _Of the retail financing total for| and Chevrolet cars. Despite the| give employment to over 200 per-| present factory field sales force 
was $869,363,451. November, 1936, $73,007,308 was/ fact that these cars are generally! sons. R. A. Dunnan, formerly with; has been developed and trained 
gar * assigned to new cars; $40,328,956| placed in the same price class, he| the Detroit plant of the company,| and a service organization, under 
__ Retail financing totaled $114,-| to used cars; and $674,750, un-| pointed out, the Ford owner must will be manager of the Los|the direction of the wholesale 


classified. now pay $15 for his registration) Angeles division. sales force, is now being developed. 
MEMA Directors 


Elect B. G. Close | - M1 


President for 37. La 2 “a-ay 
| am , eee 


NEW YORK.—A. H. Eichholz, 
general manager, announces elec- 


tion of the following officers of | be ; e I a 
the Motor & Equipment Manu-| : : : : 
facturers Assn. for 1937 at the} ™ " bs That Ss eh GOOD Looking 


meeting of the board of directors | 
held Tuesday in Chicago: 


. : $e 
President, B. G. Close, vice-| . ; 177 
president of King Quality Prod- : en We Sh R 
ucts Co., St. Louis, Mo.; vice-| wy ; : ow oom = 
president, J. M. Spangler, general | ; 

sales manager, National Carbon 

Co., New York; secretary, H. L.| 

Sharlock, vice-president of Bendix 

Aviation Corp., South Bend, Ind.; | 

treasurer (re-elected), C. P. Brew- | 

ster, sales manager, K.-D. Mfg.) 

Co., Lancaster, Pa. 


Truck Operators 
View GMC Line 


CHICAGO. More than 1,200 
truck operators from the Chicago 
area were guests Tuesday at a 
special showing in the Stevens 
hotel of the new 1937 General 
Motors trucks. 

Seventeen trucks, ranging in 
capacity from one-half ton to 15 
tons, were includeu in the exhibit. 
The showing was under the direc- 
tion of L. L. Tremper, regional 
manager, and F. L. Pratt, zone 
manager. Among the visiting 
home office executives were J. P. 
Little, vice-president directing 
sales; H. H. Henchel, manager of 
national fleet sales; Henry De- 
Hart, advertising manager; Carl 
Bock, chief engineer; George 
Oliver, sales engineer, and Paul 
Lovett, sales promotion manager. 
A buffet luncheon was served to 
the guests during the afternoon 
and evening. 

The Tuesday display followed a 
a ewe ig nn lg, HEN people say that about business, to draw more trade and a And don’t miss the Pittco Store Front 
tries interested in motor truck your showroom, your selling better class of trade, to increase their Caravan, visiting Louisville, Nashville, 
eet ee Se ewes job is half done. For car buyers natu- unit sale and give them larger profits. Knoxville, High Point, Charlotte, At- 
Doubet, regional fleet sales man- | rally patronize the dealer whose sales Remodel your showroom with a Janta, Savannah, Jacksonville, Tampa, 
ager. room looks the best, and promises Pittco Front. Our staff of store Miami, and Birmingham during Jan- 


5 r by its very appearance good cars and front experts will gladly cooperate uary and February. Contact our local 
Simpson Making Tour | , ; ' es ? a a ea 
courteous attention. That is why, if with you and your architect in plan- branch for specific dates and locations. 


Of Dealers in West | Mig oe odie or ; 1. 
PONTIAC. — C. P. Simpeon,| you dress up your showroom with a ning a front suited to your needs. PITTSBURGH TIME PAYMENT PLAN 
Pontiac general sales manager, | Pittco Front as modern as the cars And so that you'll have complete in- Take up to 2 years to pay for your 
spent last week in the east you sell, people not only talk about formation ... send the coupon for . ray 20% d 
calling on dealers, and left this | in Teak entail it i. ss Eg new Pittco Front. Pay 20% down, 
week for the west, stopping in : Ag re our new ook. Zt contains facts, H8- then settle the balance out of income. 
Denver, Salt Lake City and Los Dealers throughout the country ures and photographs on Pittco-mod- 
Angeles before proceeding up the | how >: ° 3 e . A -« PITTSBURGH. /, 
1ave used Pittco Fronts to build up ernization everywhere. Up oat» Gp { 
Pacific coast and back through | P y PLATE GLASS COMPANY Ofiibe- 
the northwest. 
Pontiac’s affairs on the west | ; E 
coast are in exceptionally fine | te ee oo —: 
shape, according to the sales head. Please send me, without obligation, 
For more than two years the com- your new hook entitled Producing Bigger 
pany has made its greatest gains | Profits with Pittco Store Fronts.” 
in sales in that section of the} 
country. The state of California 


in 1935 and again in 1936 reg- 
istered a 200 per cent gain oyer CARRARA STRUCTURAL GLASS + PITTCO STORE FRONT METAL * PITTSBURGH PAINTS 


the previous year. PITTSBURGH MIRRORS * PITTSBURGH POLISHED PLATE GLASS * TAPESTRY GLASS 


WASHINGTON. Wholesale | 011,014 in November against $106,- 
financing of motor vehicles dur-| 501,399 in October and $95,122,- 
ing November, 1936, totaled $133,-| 311 in ivovember, 1935. For the 


lishing a rate of 40 cents per 
horsepower for registration of 


Here’s the showroom of an automobile dealer in Macon, Ga., as it looks after architects Dennis and Dennis 
dressed it up and made it attractive by the installation ef a new Pittco Front. Use a Pittco Front to make 


your showroom more attractive . . . to draw more business and a higher type of business. 
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TU. S. Roads Inadequate for Safety, Hoffman Says 


Predicts Greatest Era 
Of Building in History 


By GORDON HEBERT 


NEW ORLEANS.—The major| New York, 
thoroughfares of the United States | 


are inadequate in safety for the 
demand placed 
on them by pres- 


ent day motor 
and the | 
next decade will | 
bring | 


traffic, 


probably 
the greatest era 


of road building | 


in the nation’s 


history, Paul G. | 


Hoffman, 
dent of 


presi- 


Corp., 
address 
convention 


Paul G. Hoffman 
before 


the annual of 
the Roosevelt here. 
Hoffman, also chairman of the 


traffic safety committee of the | 


Automobile Manufacturers’ Assn., 
said that “10 per cent of the 
nation’s highways bear 50 per 
cent of the traffic burden, al- 
though they are incapable of 
carrying such a load with safety.” 
Education Will Help 

“Educating drivers in safety 
methods and the employing of 
traffic investigation bureaus will 
do much to solve the accident 
problem,” Hoffman said in his 
address at the annual banquet. 
“The United States highways 
constitute the largest transporta- 
tion system in the world, and as 
much should be _ exercised in 
making them safe thoroughfares 
as in making them good thorough- 
fares. Also there should be as 
much concentration on building 
safe highways as on improving | 
and making safe the automobile,” 
he continued. 

The _ building of pedestrian 
walks and proper lighting equip- | 
ment installation were also) 
advised by Hoffman as a national 
need for safe highway main- 
tenance. 


Gasoline tax diversion came in | 


for severe criticism by several 
important speakers at the con- 
vention. Harry C. Coons, chief 
engineer of the state highway 


department of Michigan, termed | 


the gasoline tax diversion trend 
as “Public Enemy No. 1.” 
Diversion Grows 

“From its modest beginning,” 
Coons said, “the diversion evil has 
grown until motor vehicle tax- 
payers of the country have been 
deprived of more than $1,000,- 
000,000 of rightful benefits. We 
have seen this giant grow from 
a paltry $11,000,000 in 1925 to more 
than $147,000,000 in 1935 and an 
estimated $150,000,000 last year. 

With approximately 10,000 at- 
tending, the annual convention 
opened on Monday with a general 
session which was followed by a 
series of sectional meetings most 
of the remaining five days. 
Sounding the keynote of the con- 
vention, Willard T. Chevalier, 


the| 
Studebaker} 
said in an | 
| 000,000 in the ensuing year was} 
the | 
American Road Builders’ Assn. at | 
| were well represented at the con- | 
from | 


president of 
association, declared that road 
| builders of America have reached 
| the milestone where they are 
| getting back to construction as an 
economic matter instead of pro- 
jects to create jobs. He asked 
that all mempers 
President in his efforts to place 
/men in jobs instead of on relief 
projects. 


Extending the optimistic note | 


States bureau of public 
said a highway construction pro- 
gram entailing an outlay of $800,- 


possible. 

The Pan-American republics 
vention with delegates 
Mexico, Panama, Costa Rica and 
|Guatemala, promising co-opera- 
tion by the governments in exten- 
sion of work on the Pan-Ameri- 
can highway. There were 150 
elaborate automobile and road 
building, safety and education 
exhibits. 

Among the more prominent 
exhibitors who maintained booths 
on the exhibit floor were Bendix 
Products Corp. The Asphalt 
Institute, Allis Chalmers Mfg. Co., 
Bendix-Westinghouse Automotive 
Air Brake Co., Cleveland Tractor 
Co., Chain Belt Co., Chevrolet 
Motor Co., Caterpillar Tractor 
Co., Continental Motors Corp., 
D-A Lubricant Co., Inc., Dow 
Chemical Co., Eaton Mfg. Co., 
Deer & Co., Fairbanks, Morse & 
Co., Fruehauf Trailer Co. 

General Electric Co., Hercules 
| Motors Corp., B. F. Goodrich Co., 
General Motor Truck and Coach 
| Division of Yellow Truck and 
|Coach Mfg. Co., International 
| Harvester Co., Link Belt, Co., 
SKF Industries, Inc., Solvay Sales 
Corp., Texas Co., United States 
| Steel, White Mfg. Co., Trucson 
Steel Co., and Walter Motor 
| Truck Co. 
| At the annual election held on 
| Thursday, Chevalier was re- 
elected president of the group. At 
|this session, the convention also 





|} went on record as proposing im- 
provements in highway construc- 
tion, maintenance and financing 
and commending the present 
emergency three-year highway 
construction program by the 
government. Other _ resolutions 
petitioned the federal government 
not to divert road-building funds 
to other activities. 


Car Sales Jump 


THOMASVILLE, Ga.—A _ recent 
survey, based on interviews with 
five leading automobile dealers here, 
disclosed that the sales of new au- 
tomobiles and trucks in Thomasville 
increased 35 per cent in 1936 over 
the 1935 sales. The five dealers re- 
ported they sold 528 new units here 
last year, compared with 390 in 








“One High Quality Standard’ 


the | 


support the | 





THE STUDEBAKER HALF-TON coupe-express is a streamlined 
half-ton truck featuring low loading height, load capacity, and pas- | 
senger car features. Maximum load space is 70 inches long, 48 inches 
| wide, 
sounded by the President, Thomas | er 


H. MacDonald, chief of the United | 
roads, | 


STUDEBAKER’S SUBURBAN CAR has full six-passenger seating 
capacity. There is provision for luggage or instruments which makes 
it useful on large estates and power company properties. 


Automotive Sales Decline 
4. Per Cent in December 


DETROIT.—December sales de- 
clined 4 per cent, from 134 in No- 
vember to 128 in December, 
according to the National Stand- 
ard Parts Assn. automotive sales 
index. However, this is 24 per cent 
ahead of December, 1935. 

Average monthly sales for 1936 
were 18 per cent above those in 
1935, registering 135 as compared 
with 114. 

Replacement parts shipped to 
wholesalers declined 7 per cent, 
from 121 in November to 112 in 


December, but this is 30 per cent | 


ahead of December, 1935. Average 
monthly sales for the 12 months 
registered 124 or 20 per cent ahead 
of the previous year. 

Service equipment and _ tools 
shipped to wholesalers dropped 8 
per cent, from 109 in November 
to 100 in December. This is 6 per 
cent below December, 1935. The 
sales index for 12 months was 133 
as compared with 118 for the 
previous year, showing a 13 per 
cent increase. 

Original equipment shipped to 
vehicle manufacturers for Decem- 
ber increased 10 per cent, from 
223 in November to 246 in De- 
cember. This is 40 per cent ahead 
of December, 1935, which reg- 
istered 175. Average monthly sales 
for the year was 186 or 27 per 
cent ahead of the previous year, 





with 146. 
Export shipments for December 


BORG & BECK 
CLUTCHES 











jumped ahead of November by 33 
per cent, registering 118 as com- 
pared with 89. This is 10 per cent 
ahead of December, 1935. Export 
sales for 1936 were 3 per cent 
ahead of the previous year, which 
registered 96. 


Wines to Outline 
NADA’s Program 
To Coast Dealers 


DETROIT.—Arnon N. Benson, 
general manager of the National! 
Automobile Dealers Assn., has 
accepted invitations on the west 
coast to address automobile dealer 
groups in various cities to explain 
the national organization’s pro- 
gram. 

Following is his itinerary so 
far:—Albuquerque, N. M., Jan. 25; 
Phoenix, Ariz., Jan. 27; San Diego, 
Calif., Jan. 28; Santa Ana, Calif., 
Jan. 29; Glendale or Pasadena, 
Calif., Jan. 29; Long Beach, Cailif., 
Feb. 1; Santa Monica, Calif., Feb. 
1; Los Angeles, Feb. 2; Santa 
Barbara, Feb. 3; San Francisco, 
Feb. 5; Medford, Ore., Feb. 8; 
Portland, Feb. 10; Tacoma, Wash., 
Feb. 11; Seattle, Feb. 12; Spo- 
kane, Feb. 15. 








| trailer. 


Studebaker Puts 
‘Coupe-Express’ 
Job on Market 


SOUTH BEND.—A new type 
“coupe-express” of half-ton capa- 
city is announced by the Stude- 
baker Corp. This new vehicle, 
which is said to combine full 
passenger car comfort with half- 


ton load capacity and streamline 


styling, has an f.o.b. factory list 
price for chassis, coupe-cab, and 
body of $595 list; for chassis and 


| coupe-cab only, $570 list. 


the name 
said George 


coupe-express 
D. Keller, 


“Ag 
implies,” 


vice-president in charge of sales, 
“this job will serve to meet the 
| particular requirements of a large 
| group of people who wish a dual- 
| purpose car, 
used as a passenger car, and when 
so used, will have passenger car 


one which can be 


comfort and at the same time can 
be used as a commercial car. 


When used as a commercial car, 


it will be more convenient and 
more efficient than a coupe.” 

The vehicle is offered in two 
models, the coupe-express and the 
suburban car. Safety features in- 


clude an all-steel cab and body; 


an automatic “hill-holder,” a de- 
vice which prevents the truck 
from rolling back down a hill 
after it has come to a full stop; 
hydraulic brakes; automatic non- 
stall idling; and dual- -range steer- 
ing which is claimed to cut the 
effort in parking, turning short 
corners, and crowded streets; an 
emergency hand brake, connected 
mechanically to the two rear 
wheel brake shoes, and a rotary 
door lock. 

The new coupe-express has a 
wheelbase of 116”, and is powered 
with an  L-head, six-cylinder, 
Studebaker-built engine. Its power 
development is 90 horsepower at 
3,400 r.p.m., and the taxable horse- 
power is 25.38. The frame is of 
the X-girder, double-drop type. 

The three-passenger cab is of 


| the coupe type. The doors are 
| 36 5/6” 


wide at their greatest 


width. 


SAE Committee 
Suggests Details 
For Trailer Hitch 


DETROIT. The Standards 
Committee of the Society of 
Automotive Engineers, which met 
at the Book-Cadillac hotel this 
week, made several definite rec- 
ommendations toward establish- 
ing standards on trailer hitches, 
which should make for safety in 
operation of automobile-towed 
trailers on the highway. The 
committee was composed of 
three engineers from the auto- 
mobile builders, representing the 
big three; three leading trailer 
engineers, one bumper engineer 
and two hitch makers. 

One of the recommendations 
suggested a definite height for 
the coupler plate, which attaches 
the trailer to the tow car; a 
minimum strength requirement 
for the couplers, based upon lab- 
oratory tests, to be conducted by 
the society, and a basis for fig- 
uring the safety factor that 
should be maintained in all con- 
necting parts. 

The. committee made it very 
clear that all standards should 
be for all trailers towed by auto- 
mobiles, and that these standards 
should apply to the utility trailer 
just as much as to the coach 
It was the consensus of 
opinion that a _ heavily-loaded 
utility trailer, being towed be- 
hind an automobile at high 
speeds with the haphazard-type 


| bumper hitches now used, was a 


much greater road hazard and 
menace to safety than any coach 
trailer with any of the hitches 
now used for connecting them-to. 
the’ car. 





Sparks 


(Continued from Page 


of Science. Taking the world; 
by the tail, he plunged into! 
the automobile industry, fortified | 
with a knowledge of what it all | 
was about. He worked in the! 
Dodge plant when it was making 
Ford axles and _ transmissions, 
later became purchasing agent 
for the American Auto Trimming 
Co., which enabled him to go back 
to Dodge as a sorta leather spec- 
ialist in the early days of the war | 
when Dodge was building stuff 
for Mars. Of course Mason went 
into the service when we got in 
the dog fight, after which he put 
in two years with the Irving Na- 
tional Bank of New York. 


HIS HIGH SPOT came in 1921 
when he became works manager 
for Chrysler which established for 
him a reputation as an executive | 
that has had big dividends. After | 
1926 two more steps followed— | 
he became president of Copeland | 


| ignorance, 


; Same 
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Chris 
Sinsabaugh 


1) 


crossed his legs and with the 
right foot tapped the small wooden 
seat that paralleled the dash in 
the front. “Know what this is for, 
boys?” he asked, and when 
photographic 
the sage of Dearborn 
chuckled and replied, “Why, to sit 
on, of course.” 

Whereupon, there was nothing 
to do but have Edsel sit on the 
small seat, just as he had done 
when as a kid he rode in 
father’s first car. There was a 
lot of sentiment back of all this, 
for 
mobile ride Edsel ever took was 
in this aged vehicle and on the 
seat he occupied in Mon- 
day’s picture. So I am referring 
you to the first page of ADN’s 
today’s issue, for the art that goes 


with this story. 


* * * 


TWENTY-FIVE MILLION cars | 


Products and then president of} } 


Kelvinator. 

So, my dear public, this brings 
you up to date on George Mason. 
The time clock shows, when you 
add up the seconds, minutes and 
hours he has put in on his auto- 
mobile jobs, that he may well be 
called a veteran in this big busi- 
ness of ours. To me, he looks a 
natural as head of Nash Kelvi- 


nator. 
7 * * 


AS FOR THE Nash activities 
at Kenosha, Hascall Bliss, vice- 
president and director of sales, I 
found out on my Chicago visit, 
is running in high gear in the 
matter of moving the product. 
His last quarter, for instance, was 
double that of the same period in 
the preceding year and January 
has started off even better. All 
three factories are working to 
capacity, he tells me, trying to} 
whittle down a bank of unfilled | 
orders that seems to grow in 
spite of the heavy production. 

Nash distributors, in Chicago at 
the same time, told me that they 
find a growing demand for the 
two lines, the only fly in the oint- 
ment being a shortage of cars, 
always a healthy condition. All| 
of which has led Bliss to coin} 
the slogan, “Now It’s Nash,” 
which, his distributors and deal- 
ers declare, is the Nash story in 


a nutshell. 


= * * 


JUST TO startle you a bit, I 
saw a Ford with the engine in 
the rear on display in the Ro- 
tunda at Dearborn last Monday. 
Yes, I said “engine in the rear.” 
True, it wasn’t a current model 
or one of the immediate future— | 
it was Henry Ford’s experimental | 
job, Ford No. 1 in the rating. 
But the display led up to an in- 
teresting incident in connection 
with the ceremonies attendant on 
the birth of the 25,000,000th Ford, 
which came off the assembly line 
that same day. 

Photographers uncountable 
were snapping everything in 
sight. No. 1 and No. 25,000,000 
were side by side in the display 
of models past and present and 
the cameramen wanted pictures. 
Henry Ford himself took a deep 
interest in everything that was 
going on and he did whatever the 
photographers wanted him to do. | 

They asked him to pose in No. 
1, while Edsel Ford sat at the 
wheel of No. 25,000,000. But before | 
doing so, the sage of Dearborn | 
called one of his associates over 
and as he pointed to the rear of 
No. 1 he chuckled and said: “See 
where that engine is—in the rear.” 
Which I interpreted to mean 
Ford was bringing out that even) 
40 years ago he had the idea that} 
people nowadays are _ talking 
about and which some say will 
be the car of the future. 

x 





* * 

BUT THAT wasn’t all that hap- | 
pened at this snap-shotting. Henry | 
Ford, posing in No. 1, was being} 
coached as to what to do. Barkis 
was willin’ and he did as he was 
asked. But with a _ whimsical 
smile on his’ lips, Henry Ford 
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EVERY SALES Ado. 


A fast selling number in 


| the standard Mack line 


—Traffic Type Model CJ 
— modern in design, 
construction and per- 
formance. 


HETHER your customer is delivering from 
door-to-door or hauling 20-ton loads 
across the country, there is a Mack that you can 
profitably sell and that he can profitably use. 
An outstanding factor in Mack’s leadership 
for 37 years has been its policy of building an 
adequate range of sizes and types; each model 
being specifically designed for its own work. 


@ WRITE 


the | 
coach confessed his | 





his | 


'the writer that began some 17} 


unquestionably the first auto-| At that time Held was | 


in 33% years! Do you realize 
what that means in a production 
way? Of course, it is impossible 
so to do, but if all of Ford’s pro- 
duction were available, it would 
be possible to carry the entire 
population of the United States in 
Fords at one time. That’s some- 
thing for the statisticians. 
ak * 


. 


PONTIAC WENT on the air 


| last night, firing the opening gun 


of the campaign, Pontiac Varsity, 
at the University of Michigan, 
with John Held jr., noted artist 
and writer, as master of cere- 
monies. The series will continue 
each Friday night at 10:30 EST 
under direction of Held. 

Held in person was 
Wednesday and 


Club renewed a with 


friendship 
years ago. 
just coming up and this columnist 
was editor of Motor Life, 
sumers’ publication. Held 


| and they had made a tremendous 


| board that shot him 
* * * 


| hit 
into fame. 


ONE DAY HELD got the itch | 


MACK TRUCKS 
OR WIRE 


in town | 
at the Recess | 


a con- | 
was | 
doing his fantastic covers for us| 


in fact they were the spring- | 


week to hear George W. Mason, 
president, discuss the policies and 
program of the new Nash-Kelvi- 
nator Corp. Charles Wentworth, 
Portland distributor, is shown 
here. (Story on page 2.) 





to write and he turned into the 
editor a story of his adventures 
trying to find the mysterious 
town of Detour. At cross roads 
he had noted signs labeled 


Li 


eee 


FINAST | 


famous. 


INC., 
NOW FOR 


| enough to fill the two pages. 
| now 


| Life, 





“Detour,” with an accompanying 
arrow. pointing the direction. 
Which gave him the itch to try to 
find this town which did not show 
on the maps. So he wrote an 
imaginative yarn about his ad- 
ventures on such a tour. He 
didn’t find the town but he wrote 
a swell story, which he illustrated 
himself. 

Unfortunately he did not write 
He 
was written out, so Ernest Coler, 
doing publicity for Dodge, 
but then assistant editor of Motor 
had to do the ghost-writing 
the whole. I’m claiming 


to fill 


| credit for Held writing his first 


NASH DISTRIBUTORS of the | 
United States met in Chicago last | 


story for publication for Motor 
Life and me. 


Fred P. Wilkins 

MILWAUKEE.—Fred P. Wilkins, 
63, designer of one of the first au- 
tomobiles built in the United States 
and for 35 years active in the auto- 
motive industry, died Jan. 17 at his 
home here. In 1898, Mr. Wilkins 
aided in designing and manufactur- 
ing the Haynes-Apperson Co.’s first 
model at Kokomo, Ind., and for sev- 
eral years thereafter was a sales- 
man and tester for these cars. 


1%-ton Mack Jr Model ll M, 
MACK JR PRICES START AT 
$575, AT FACTORY FOR HALF- 
TON TRUCK, COMPLETE WITH 
BODY, READY-TO-DRIVE. 


Ting 


ae 


For instance, the Mack Jr—truck sensation of 
1936— was introduced to provide a light-weight, 
low-price truck with all the truck-built stamina, 
reliability and economy for which Mack is 


Responsible dealers who take on the Mack 
Jr line in 1937 will share in the profitable dollar 
volume created by Mack sales opportunities. 


NEW YORK, N. Y. 
FULL 


DETAILS 
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Rising Consum peor Soe 


As Keeping. Revenues U | 


NEW YORK.—Use and regis- | 
tration of motor vehicles, and | 
consumption of motor fuel, are 
increasing so rapidly as to make 
possible in 1937 a national aver- 
age reduction of 40 per cent in| 
state gasoline sales tax rates | 
without reducing revenues below 
the 1935 level. 


In 1935 the states collected 
$616,851,000 from gasoline sales | 
taxes: and $322,481,000 from motor | 
vehicle registration fees, a total | 
of $939,346,000. Preliminary re-| 
ports for 1936 indicate an ex- 
pected increase of roundly $70,- 
000,000 in state gasoline sales tax | 
revenues, and a large increase in | 
registration fees resulting from 
the registration of 2,000,000 new 
vehicles. Further indications are | 
that these upward trends will | 
continue in 1937, with state gaso- | 
line sales tax revenues estimated 
at $110,000,000 greater than in| 
1935 and registration fees $50,- | 
000,000 greater, the combined in- | 
creases totalling $160,000,000. 

The gain in revenue would be | 
increased to more than $300,000,- | 
000 if the states end the practice 
of diverting highway funds to 
general purposes. In 1935 such} 
diversion totalled $146,459,000, and 
it is believed the total was even 
higher in 1936. But with the states 
receiving larger revenues from 


If you believe... 


IN SAFETY 
Sell 
LORRAINE 





| and other 


sis- | other tax ‘sources it now is be-| 
lieved possible to end this drain 
upon highway funds for relief 


S. SADA JA 





| 
| 
| 
| 


| 
purposes which oc- 


curred during a period of emer- | 


gency and diminished 
tax receipts. 


general | 


Growing and widespread de- 


mand for the 


rumber of fatalities and 


reduction of* the | 
ac- | 


cidents on highways now neces- | 
sitates the resumption of highway | 
work in virtually every state, and | Ef 


t is believed that the expected | 
og 


cost of gasoline sales taxes 
1937, estimated at $726,000,000, | 
could be reduced $300,000,000 for | 
the benefit of the taxpayers with- | 
out reducing available road funds | 
below the 1935 total. This saving | 
is seen as possible through an 
average reduction of 40 per cent 
in state gasoline tax rates. 

It has been the experience in| 
states which have reduced gaso- 


line sales tax rates that the ae 


duction leads immediately to an 


| increase in consumption of motor | 
increase in | 


fuel and also to an 
motor vehicle registrations and 


automotive trade activity. The) 
increase in consumption tends to | 
offset any decline in revenue ex- | 


pected from reduction of the tax 
rate, and the situation further is 
aided by the gain in registrations 
and registration fees, and _ in- 
creased trade and employment. 


Perfex Radiator Co. 


Selling Common Stock 
MILWAUKEE, Wis.—To pro- 


| vide additional working capital 
| for the expansion and financing ||| 
of its radiator and temperature | 
control business, the Perfex Rad- | 
| iator Co. 
issue of 1,500 shares of common | 


is selling publicly an 


| stock, 


FOG;LIGHTS 


@ Safe driving is a nation-wide topic of in- 
terest to everybody, creating a widespread 


demand for better road illumination. A 
reasonable rate of speed for daytime may be 
dangerous at night without the proper light- 
ing equipment. 

The fall of the year, when days become 
shorter, is the proper time to feature lighting | 
equipment. Also, during this period fogs are 
prevailing and-there is no better time to 
display and sell Fog Lights. 


Lorraine, the pioneer, leads as usual in new | 
features and designs. The new Lorraine Fog 
Light is a worthy companion to the popular | 
Lorraine Driving Light, the only spotlight 
with a lamphead that turns in every direction. 
Dealers who have never used Fog Lights are 
urged to drive behind a pair of Lorraine 
Lights, recognized as the most efficient, in- 
corporating many exclusive features. 

An attractive catalog, with discount sheets, 
will be mailed on request. The catalog 
covers in an interesting manner lighting prob- 
lems and helpful suggestions for the sale and 
installation of Auxiliary Lights. 


APPLETON ELECTRIC 
COMPANY 


(Automotive Division) 


1753 WELLINGTON AVENUE 
CHICAGO, ILLINOIS 





The securities division of the! 


public service commission has an- 
nounced registration of 7,500 
shares of Perfex common stock. 
Capitalization of the company 
consists solely of the 7,500 shares 
of common, of which 4,901 are 
issued and outstanding, at a value 
of $196,040. 

There are 300 shares subscribed, 
but not issued, to make the total 
capitalization $200,680. In addition 
the firm has net surplus above 
capital of $124,000. 





Figures supplied by R. L. 
* Includes revised Vermont total. 
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36 | 
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*Total, 19 States 
for December 
Florida 


Indiana 


Kansas. 


|Kord Motor Co. 


| that so many of its top men are photographed together. 


READY TO CARVE THE CAKE in celebration of the 25,000,000th Ford, which came off the line 
Monday and was the oceasion for a party for newspapermen, are distinguished members of the 
The picture is unusual in that the Ford company is generally modest and it is seldom 
Left to right: Wallace R. Campbell, president 


| of the Ford Motor Co. of Canada, Ltd.; Charles E. Sorensen, production manager; Edsel Ford, president; 
| Henry Ford; P. E. Martin, vice-president; W. J. Cameron, public relations director, and R. H. McCarroll, 
in charge of the chemical and metallurgical laboratories. With the exception of Campbell, all are from 


the main office at Dearbors. 


25, 000. 000th Bord 
Rolls off Rouge 
Assembly Line 


(Continued from Page 1) 


In 1903, its first year, the 
company produced 1,708 cars, the 
first model As and Cs. The next 
year production was only 1,695, 
the following year 1,599. Produc- 
tion expanded substantially 
1906, 8,729 model K, N, R and S 
cars being built that year, and 
14,887 the following year. Up until 





Ford Gets License 
No. 25,000,000 





LANSING.—In honor of 
the company’s 25,000,000th 
car, Ford Motor Co. officials 
Friday received Michigan 
license No. 25,000,000 from 
Leon D. Case, secretary of 
state. 

Case, who had the license 
tag made especially, said 
special plates have been cus- 
tomary each time the com- 
pany produced 1,000,000 cars. 


1908 only 
duced. 
In 1908 was introduced the 
model T, and the first year pro- 
duction was only 10,660. By 1913 
production had reached 181,795, in 


28,618 cars were pro- 


in | 





_* 


THE 25,000,000th FORD was driven off the line Monday by Edsel 


Ford, president of the company. 


Present at the occasion were a group 


of newspapermen invited for the event. This unusual head-on photo- 
graph shows Henry Ford, left, and Edsel Ford in the front seat. In 
the rear seat are Charles E. Sorensen, production manager, left, and 


P. E. Martin, vice-president. 


1915 volume had passed the 500,000 
mark and in 1920 the total passed 
the 1,000,000 mark with a volume 


| of 1,074,336. 


The peak year for model T was 


| 1923 when 2,090,240 cars were pro- 


duced. The next two years the 
total clung close to the 2,000,000- 
mark and then began to drop. In 
1926 the volume was down to 
1,665,076. 

On May 4, 1924 the 
model T was 
years later, the 
T came off the line, 
1927. 

In 1927 also, 
on the model A. The following 
year the volume jumped to 818,- 


10,000,000th 
produced. Three 


on May 26, 


15,000,000th model 


production started | 


734 and reached a peak in 1929 
with a total of 1,951,092. Produc- 
tion in 1930 fell to 1,485,602, in 
1931 to 762,058. 

A new car, the V-8, was shown 
to the public for the first time, 
March 31, 1932. Along with it was 
a companion car, the model B, a 
refinement of the model A. That 
year production totaled almost a 
half-million cars. The next year 

production reached 858,534. 

The 1935 Ford again enjoyed 
a “million-car” year, the tenth 
| since the popularity of the model 
| T first boosted production past 
the million-mark in 1920. Volume 
reached a total of 1,342,346 in 
1935, and 1,194,800 in 1936. 





PASSENGER CAR REGISTRATIONS 


CHRYSLER GROUP 
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Missouri 
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Nevada 


4 5) 22; 35, 66] 
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New Hampshire 


14 4 34| 69, 121] 
5 2 27| 51| 85] 
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Pennsylvania 

*Vermont 

District of Columbia 
Total, 28 States 


for December 
Total to Date 
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Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., 
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GENERAL MOTORS GROUP 
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. oo “ho .| $10,000 for Letters % 4. 
> nee wr Studebaker is to spend: $10,800 
Imens on Roe in magazines and newspapers to 

. one find the best letter telling why a 

ews . : used car buyer chose a Studé- 

ke = umcimain . oe s . a baker “pledge-backed” car. A pait- 

— ; a we" . chase is a requisite. The limit is 

F * 60 words and there will be 452 

cash -prizes, from $1,000 down. 
Mar. 31 is the deadline. 


General Motors was again the leading magazine adver- Moves to Detroit 
John D. Burke is new manager 


tising user in 1936, according to a tabulation of the 150 ’ 

leading advertisers by National Advertising Records, Inc., | J : j of the Detroit office of the Pacific 
f ds of the Publisher’ f j i an : , coast group—the San Francisco 
rom records o e Publisher’s Information Bureau, Inc., | . i Snaminer, Los Angeles Bassline? 


and appearing in Advertising Age. iil ee and Seattle 
: Post -Intelli- 


Chrysler held second place, as it did in 1935. Ford, 18th | gencer. He 
in 1935, jumped ahead to ninth in 1936. : started on the 


GM spent $7,289,547 in magazines in 1936, against | ee eee - 
$5,442,668 in 1935. Chrysler’s 1936 figure was $3,287,502; | ‘ and for two 
its 1935 total was $2,553,512. Ford, which scored the | years was man- 


largest percentage increase, spent $1,784,701 last year as | ager of the ro- 
togravure ad- 


compared with $955,588 in 1935. " vertising. For 


An alphabetical listing of automotive advertisers and | the next six he 
their positions among the largest 150, follows: | GEORGE W. MASON, president of the new Nash-Kelvinator | W25 in charge 
1936 1935 | Corp., is shown at the press luncheon in Chicago last week while deep | °f ®utomotive John D. Burke 


118—Champion Spark Plug Co. ............ $ 233,995 $ 218,497 | in conversation with Courtney Johnson, general sales manager of the | 3 dvertis- 
. 2,553,512 | Nash division. (Story on page 2.) ing. From there he went to the 


+ Fe won cep. 8,287,502 Pace eee erent” - advertising department of the 
ncluding - | Los Angeles Examiner and finally 
Chrysler Motor Corp. 651,180 410,305 1936 1935 | joined Hearst International Ad- 
De Soto Motor Corp. 232,029 233,050 | 66—International Harvester Co. 438,018 371,310 | vertising Service, in charge of au- 
Dodge Brothers Corp. 1,128,767 935,792 |"132-Libbey-Owens-Ford Glass Co. 212,143 87,720 | tomotive classification, before 
Plymouth Motor Corp. 1,275,526 974,365| 54——Nash Motors Co., The 534,417 649.750 | Coming to Detroit. His coast job 
124—-Firestone Tire & Rubber Co. 223,786 92,308| 35-—Packard Motor Car Co 676.513 506.395 | 8 taken over by Slim Barnard, 
9—Ford M Cc : pe ¢ o.°"" | for 12 years on the Los Angeles 
ord Motor Co. 1,748,701 955,588 | 139—Pennzoil Co 204,510 217,420 
Including: : . as Y , | Examiner and for the past four 
8: 45—Shell Oil Co. . 582,170 302,000 | years automotive editor and auto- 
Ford Motor Co. 1,497,162 887,617 meals C | 
: —— ’ 105—Simoniz Co. 257,613 228,349 | motive manager of Los Angeles 
Lincoln Motor Co. 251,539 67,971 | 27—Socony-Vacuum Oil Co., Inc. 753,324 655,653 | Morning and Evening News. 
1—General Motors Corp. 7,289,547 | 81—Standard Oil Co. (New Jersey) 360,605 463,561 | ,, 
Including: 43—Studebaker Corp. 595,724 320,685 | Notes 
AC Spark Plug Co. 225,991 128,095 Including: Homer Guck is now publisher 
Buick Motor Co. 740,930 479,174 Studebaker Sales Corp. of America 554,396 307,465 | of the Detroit Times. He comes 
Cadillac Motor Car Co. 490,943 335,080 White Motor Co., The ............ 41,328 13,220|from the Chicago Herald and 


Chevrolet Motor Co. 1,381,677 174,062 | 35 xas C » nat ad sey 91¢ | Examiner where he held the same 
< Texas Co., The ..... 7 eae caeme 707,430 561,216 se : ° 
| position. At one time he was vice- 


First for GM 








Delco Appliance Corp. 27,407 8,155 Including: L : 
Delco Products Corp. .-. 20,000 19,750 Indian Refining Co., Inc 216,650 10,350 | President of the Guardian ‘Tras 
Delco-Re Cc 208.775 57 40 : Co. in Detroit. . . . A delegation 
ee ee nee! Se ee Texas Co., The ....... 490,780 371,866 | of advertising leaders from 
Ethyl Gasoline Corp. 341,646 439 826 3—Union Carbide & Carbon C orp. 359,989 347,116 | France wi , » gues f th 
Fi one me France will be the guests o e 
isher Body Corp. 134,959 591,410 Including: Adcraft Club in the Hotel Statler, 
Frigidaire Corp. 502,866 486,942 Carbide & Carbon Chemicals Corp. 32,700 ..... | Friday, Jan, 29. They are touring 
General Motors Acceptance Corp... 132,743 52,458 National Carbon Co., Inc. ..... 300,852 304,387 | this country in the interests of 


General Motors Truck Co. 156,019 41,440 ». /Prest-O-Lite Battery Co., Inc. 25,466 41,320 | the Continental Advertising Assn. 
Inland Manufacturing Co. 41,500 42,228 Union Carbide & Carbon Co. .... 971 1,403 | convention which will be held in 
New Departure Mfg. Co., The 54,955 34.808 | 61—United States Rubber Co. .............. 491,869 426,127 | conjunction with the International 


Olds Motor Works 875,618 486.871 | 142—-Willard Storage Battery Co. . Pe 198,241 119,075 | Exposition at Paris, July 5 to 10. 
' The delegation includes Charles 


Pontiac Motor Co. 637,854 611,552 Other automotive advertisers who spent $100,000 or more, exclusive : : : 
Promotion Copy, GM Cars . 655,852 401,591 | of the 150 leaders, as listed in Advertising Age, follow: Maillard, president of the Cont 
Sunlight Electrical C 10.000 3 nental Advertising Assn.; Marcel 
- lig ngs oO. i 11,000 ; ; : s 1936 1935 | Knocht, general secretary of Le 
nited Motors Service, Inc. 40,000 30,150 | Budd, Edw. ew es cea eas $167,225 $ Matin, Paris daily newspaper; the 
Winton Engine Corp. 11,810 14,616 | Caterpillar Tractor Co. ..... . .. 140,933 95,762 | Marquis de Polignac and Leon 
General Tire & Rubber Co., The 355,255 280,034 Commercial Credit Co. ..... a 131,544 104,678 | Renir jr., an executive of the 
Goodrich, B. F. Co., The 671,090 443.936 | Commercial Investment Trust, Inc. .. ‘osens Se 8,850 | Havas Agency. Earl Pearson, gen- 
Including: Electric Storage Battery Co. 140,518 79,662 | eral manager of the Advertising 
Goodrich, B. F., Co., The 598,877 387,762 | ee ee eee mn a sas.S00 102,540 | Federation of America, will ac- 
Goodrich, B. F. Footwear Corp..... 23,126 246) 2 ee ee ee a 180088 | company the party. George Sie 
Hood R | Pittsburgh Plate Glass Co. . .... 178,066 169,550 | cum is chairman of the Detroit 
0 ubber Co., Inc. r 27,131 : ~ : : 
: Reo Motor Car Co. Lika te 113,048 84,570 | reception committee. 
Miller Rubber Products Co., Inc. .. 2,600 | Sealed Power Corp. 122,321 124,733 
— ee nee : — Co., Inc....... 979,946 627,786 | Sinclair Oil Refining Co. 162,220 44,925 The average low-priced car costs 
udson Motor Cz 0. 537, 5 F ide Wate Oa » average . ad cs “08 
ar 537,011 485,578 | Tide Water Oil Co. 120,156 101,450 | about 20 cents a pound less than a 


28 STATES FOR DECEMBER, °36-’35 ie ttn fan ea 


Complete cumulative figures a appear each week until all 48 state ire shown State y shown include Delaware, Georgia, Idaho, Illinois, Louisiana, Maryland | 
Minnesota, Montans orth Carolina, North Dakota, Ohio, Rhode Island, South Carolina, South Dakota, Utah, Vermont, Virginia, West Virginia and Wisconsin NICKELGRA MS 
HUDS. GROUP ; NASH GROUP , AUBURN NON-AFFILIATED GROUP 


| | 
2. © The only radical car at the Auto 
> 8 3 : 3 Shows this year was the Cord 
x “ein front drive which embodies meng 
"Total, 19 States "361 2478, 563, 3041] 48, 1722, 1770| 14, 2034] 379) 2 2137, 1023, 1794, 356 advanced features in body style 
for December 35) 1786) 631 str 350 526) 876] 68 + 261) 124 1169) 16) 60) 1075 tT ' arene ing and in its mechanical ele- 
Florida ~~ °36iY +104, 15, 119) 3,18 21). 1,4 5) 21 — —_‘t_/~°*\ ments. All driving mechanism 
hy cal onl San Z | 79 50, 12 a 2642 | is located at the front end under 
; ue | 55] 21 19 tof 11 |_11f 14 5 65 47 50 3852|/the hood and comprises an in- 
Indiana 36) 332 72 404] 6 85 91] 4 ‘ ; 179 359 18 10108 | genious layout of clutch, trans- 
> oS "35 | 235 68 3031 26 31 57] 18 2: ‘ 75 : ‘ 108 2: 6417| mission, and drive to the two 
Kansas 36 | 107 18 125] — a a. s | sa 2 we a T 5 37) ——1 9446 | front wheels, all arranged as a 
= "B5] 132 $3} 175 22 19 l 51 3653 | Unit with the et Soe bo 
Missouri el a Feng a OG "2 _— a nae coming engine. It has four for- 
a 76 ll mi “ rs = a ward speeds including an over- 
“eae aemgmmmam . 7361 “4400 49 | 51 aa ‘ —.“" drive ratio in fourth gear, the 
35 | oe 124 = 31 ‘ 1987 third gear being conventional di- 
a = <0 2 22 _ 82 ; - 2031) rect drive, which is used for 
Nevada "36 | 6 11] 11] 10 272 normal driving on hilly country 
ies a hae _ B54 |: 3] 7 12] 1 126 and in city traffic. High-grade 
New Hampshire a 18 201 8 lif 13 . 626 Nickel Alloy Steels are used for 
35 22 9 31] 
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7 10 15 the gears and shafts of this unit 


Pennsylvania ~ *36] 895. 2081103] 21, 529 550] 941 —3- 9.7871 83,71 sass | 0 Provide the long life and. en- 
"351 593, 216 so9f 110) 192 302] 562 2k 3682 3914 | durance a ie eeeee 
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*Vermont .. ‘36) 11 5 16,  142=1, +13 «14/4 
tae. a 7B5T 19) _ 16351 ee tase! on ‘ 11 8 ! 
District of Columbia 36) 43|—~«214)—~S*S7 J] 15,151 “i. TT 90 os 3.~C~C t‘<~‘SSté‘éa TB INT EE RRNNAATIOONNAALLL 
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Total 28 oF 4103) 922 nani 87, 2491; 2578] 28) 38) 66 637 5| 3636, 20 45 3177 464) 33] 154226 NICKEL COMPANY 
or December "B51 38000) 1055| 4055 579. 849! 1428] 128 | 128 466) 242) 2062 46 21| 782| 219) 26 3855 | 
5 57 iG 1 ; 46} 121] 1 I 6] 113855 | INC. NEW YORK, N. Y. 
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Price of { Shares 
Slightly Up Over 
Previous Week 


By ©. J. ALEXANDER 


NEW YORK.—Common stocks 
of the automotive industry con- 
tinue to be popular with invest- 
ment trusts, faced with the task 
of profitably investing their stock- 
holders’ funds. The first 10 trusts 
reporting their portfolios for the 
end of 1936 owned more than 
400,000 shares of car and truck, 
parts and accessory, and tire com- 
pany stocks. 

Although holdings of some in- 
dividual motor stocks were light- 
ened during the year, they were 
increased in others. Tire and rub- 
ber shares came in for particular- 
ly favorable attention from the 
trusts during 1936. Lehman Corp., 
for instance, held only 10,000 
shares of tire stocks at the end of 
1935 and these were Goodyear. At 
the end of 1936, Lehman had more 
than 14,000 shares of Goodyear, 
15,000 shares of Goodrich and 
11,500 shares of United States 
Rubber. 

Buying Expected 

This buying in the rubber group 
was to be expected in view of the 
steadily improving position and 
outlook of the industry. Concur- 
rent with the upturn in construc- 
tion and other heavy industry, it 
was not surprising that the 10 
trusts had 34,000 shares of Mack 
Trucks, Inc., at the end of 1936. 

The investment trusts, from 
which these figures are taken, 
were, in addition to Lehman 
Corp., Adams Express, General 
American Investors, Prudential 
Investors, Atlas Corp., State Street 
Investing, Central Illinois, Super- 
vised Shares, Utility Equities 
Corp. and Chicago Corp. 

General Motors was, as usual, 
the most heavily owned automo- 
tive stock in the investment trust 
portfolios. The 10 companies 
owned a total of 130,300 shares of 
this stock, of which Lehman held 
16,700; Adams, 24,000; General 
American, 18,000, and State Street, 
29,500 shares. 

Chrysler was next in line, with 
113,400 shares, of which Lehman 
held 10,000; Adams, 8,500; General 
American, 17,000, and State Street, 
29,500. 

Other automotive stocks were 
found in the portfolios in the fol- 
lowing quantities: Goodyear, 44,- 
033 shares; Mack, 34,000; U. S. 
Rubber, 16,500; Borg-Warner, 16,- 
500; Goodrich, 15,000; Campbell, 
Wyant & Cannon, 14,000; Electric 
Auto-Lite, 10,000; Yellow Truck & 
Coach, 10,000; Libbey-Owens-Ford, 
8,000; Stewart-Warner, 7,500, and 
Briggs, 6,800. 

Trusts Interested 


In smaller quantities were found 
Clark Equipment, Reynolds 
Spring, Doehler Die Casting, Tim- 
ken Roller Bearing and Nash. 

Investment trusts have taken an 
increasing interest in automotive 
stocks for some years. It was a 
long time before the securities of 
this industry were accepted as 
sound medium for investment 
funds. The attitude now is differ- 
ent and well-established automo- 
tive companies are highly re- 
garded, and the stocks of many 
of them enjoy ratings as securi- 
ties worthy of long-term holdings 
for income purposes. 

Not a few companies in this 
industry paid dividends in each 
year of the depression. For the 
industry as a whole, millions of 
dollars were paid out in dividends 
in excess of earnings. This was 
made possible only by the strong 
financial position of the industry 
at the start of the slump. The 
most notable feature of this 
strength was the general absence 
of funded debt on which fixed in- 
terest had to be paid. 

Fortunately these companies 
used good judgment in paying 
dividends through the depression 
and did not weaken their financial 
positions for the sake of such 
payments. 


They would now find’ 
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Mitor Stock Held by Investnient Trusts Shows Gain 


it difficult under the new law 
taxing undistributed profits to re- 
build their finances. 

Strike news continued this week 
to be a factor in the price move- 
ment of automotive stocks. Al- 
though the trend was somewhat 
erratic, motors as a group closed 
the week covered by the Automo- 
tive Daily News stock price aver- 
ages slightly higher. 

Here are the ADN averages, as 
compared with the week preced- 
ing and a year ago: 

Last This 
Week Week Change 
. 47.92 48.65 -+-0.73 
50.00 50.7 4 0.77 


77 
40.06 —0.23 38.02 


Year 
Ago 
39.61 
41.42 


24 Motors .... : 
10 Car-truck co's... 
10 Parts-accessories 40.29 
4 Tire-rubbers .... 35.68 37.55 -+-1.87 21.17 

The tire-rubber group again 
was the feature, with U. S. Rubber 
and Goodyear outstanding. Stude- 
baker and Reo were active and 
strong among the lower-priced 
issues, and Yellow Truck & Coach 
also continued to be a center of 
trading interest. 


Sterling Truck 
Earns $104,955 


MILWAUKEE, Wis.—The Ster- 
ling Motor Truck Co., Inc. re- 
ported net income of $104,955 for 
the fiscal year ended Oct. 31, 1936, 
against net income of $73.46 for 
the fiscal year ended Oct. 31, 
1935. 

The 1936 fiscal year showed the 
first real profit since 1929, when 
$400,000 was reported. Unit deliv- 
eries of trucks for the year ended 
last October were 55 per cent over 
the previous fiscal year. 

Net sales for the last year 
amounted to $2,870,000 up from 
the $1,960,000 reported for the pre- 
vious fiscal year, while cost of 
sales rose to $2,241,000 from 
$1,488,000. 

Gross profits stood at $628,000 
as of Oct. 31, 1936, against $471,- 
000; general expenses at $526,000 
against $467,000. Total surplus at 
Oct. 31, last was $161,000. Cash on 
hand at the end of the last fiscal 
year was $99,000 against $55,000 
a year earlier. 

J. P. Heil and Oscar Held have 
been elected to the board of 
directors. 





three points on news that 
day. General Motors was 


than yesterday. 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, 3:30 P.M.—Motor stocks opened lower today on 
unfavorable labor news. Chrysler dropped more than 


recovered some of their early losses, but closed lower 


its plants had closed for the 
off more than a point. Both 








4. Car Independents 
Show Big Gain in ’36 


NEW YORK.—Showing a 49 


per cent gain in production and 
sales over 1935, the four leading 
independent passenger car manu- 
facturers: Hudson, Studebaker, 
Packard and Nash (now Nash 
Kelvinator) considerably 
strengthened their positions in 
the industry during 1936, accord- 
ing to the New York Daily In- 
vestment News. 

“Packard, with the broadening 
of its line, established the big- 
gest gain over 1935, with Stude- 
baker next, Hudson third and 
Nash fourth,” says the Invest- 
ment News. “Nash was the only 
one of the four not showing a 
bigger gain in sales than the in- 
dustry as a whole.” 

“Dividing the industry into 
three parts, we get the following 
results in retail sales in the do- 
mestic market for the first 11 
months of 1936: The Big Three, 
General Motors, Ford and Chrys- 
ler, established an increase of 21 
per cent over 1935; the four in- 
dependents named above a gain 
of 49 per cent, and the remainder 
of the industry, made up of smal- 
ler independents, failed to sell as 
many cars as in the preceding 
year. 

“Each of the four leading in- 





made money last 
year, although profits were not 
large.” 

Automotive Daily News new 
ear registration figures for the 
first 11 months of 1936, show the 
following comparisons between 
the 1935 and 1936 figures for each 
of the four independents: 

Hudson, 1936, 89,000; 1935, 67,- 
000; Studebaker, 1936, 61,000; 
1935, 35,000; Packard, 1936, 61,000; 
1935, 33,000; Nash-LaFayette, 1936, 
38,000; 1935, 32,000. 


dependents 


Four Big Steel Mills 
Considering a Merger 

YOUNGSTOWN, O.—Steel cir- 
cles here buzzed this week with 
the report that a _  $100,000,000 
merger, bringing together four 
steel companies in the Youngs- 
town and Pittsburgh districts, is 
being discussed. 

Companies figuring in the re- 
ports are the Sharon Steel Corp.; 
Pittsburgh Steel Corp.; Empire 
Sheet and Tinplate Co., of Mans- 
field, and the Niles Rolling Mill 
at Niles. Henry A. Roemer, 
Youngstown was being mentioned 
as possible head of the combine. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, JANUARY 22, 1937 
(Furnished by Wm. C. Roney Company, Union Guardian Bldg., Detroit) 


1936-37 
High Low NEW YORK 


Allis Chalmers Mfg. 


Budd Wheel Co. 
Chrysler 

Clark Equip. 
Cleveland Gr. Br. 
Collins & Aikman 
Com. Credit 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 
du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & R. 
Gabriel Co. 

General Elec. 
General Motors 
Glidden 

Goodrich, B. F. 
Goodyear T. & R. 
Graham-Paige 
Hayes Body Corp. 
Houdaille-Hershey B 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns- Manville 
Kelsey-Hayes W. 
Kelsey-Hayes W. B. 
Lee Rubber & Tire 


Last Sale 
Jan. 22 Jan. 15 


78%, 
62%, 
78% 
3242 
272 
76% 
44% 
80/2 
57 

144, 


1936-37 
High Low 


47%, 
22% 
27% 
41 
21% 
28H, 
154% 
14 
17% 
144%, 
6% 
287, 
4, 
167%, 
12 
5% 
13% 
161 
9, 
8, 
24% 
1244 
56 
3114, 
16% 
941, 
18%, 
83/, 
42, 


80l, 
35 

49% 
5612 
48, 
43Y, 
27 

22% 


Marlin 


Murray 


Packard 


Socony 


Stewart 


Yellow 


2% 
21% 
60 
22% 
381, 

2% 
13% 
13% 


Bendix 


Perfect 


Federal 


NEW YORK 


Libbey-Owens-Ford Glass 


Mack Trucks (1) 


Rockwell 


Midland Steel 
Motor Products 
Motor Wheel 


Corp. 


Nash Kelvinator 
Pacific Mills 


Raybestos Manhattan 
Reo Motor 
Republic Steel Corp. 


Vac. 


Sparks-Withington 
Spicer Mfg. 
-Warner 
Studebaker 
Thermoid Co. 
Thompson Products 
Timken- 
Timken Roller Bear. 
U. S. Industrial Alcohol 
U. S. Rubber 
Westinghouse E. & M. 
White Motors 


Det. Axle 


Truck 


Young Spring & Wire 


CHICAGO 


Asbestos Mfg. 


Aviation 


Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 


Circle 


Pines Winterfront 
Woodall Industries 


DETROIT 
Mogul 


Hall Lamp Co. 
Murray Corp. 


Goodyear Effects 
6 Per Cent Rise 
In Tire Prices 


AKRON.—An advance of 6 per 
cent in tire prices was an- 
nounced this week by rubber 
companies, the Goodyear Tire & 
Rubber Co. taking the lead. Re- 
cent advances in the price of 
crude rubber was given as the 
cause, with the promise of.another 
6 per cent advance in the spring. 
Goodyear issued the following 
statement: 

“Crude rubber prices have risen 
five cents a pound in recent 
months and are now above 22 
cents a pound. By postponing half 
of a 12 per cent rise until the be- 
ginning of the spring retail buying 
season, manufacturers will give 
dealers an opportunity to place 
dating orders at prices which will 
mean an increased margin of 
profit in May. 

“Goodyear dealers throughout 
the United States this week placed 
in effect a new schedule of retail 
prices representing increases of 
6 per cent. The increase applies to 
all types of tires, except bicycle 
tires and pneumatic tires for toys. 
The increase is due to a rapidly 
rising crude market.” 


Auburn Reduces 
Net Loss in 736 


CHICAGO.—In a report for the 
fiscal year ended Nov. 30, Auburn 
Automobile Co. and subsidiaries 
this week announced a net loss 
of $1,522,844 after charges and 
taxes, comparing with a net loss 
of $2,697,853 in the preceding year. 

Net sales totaled $8,288,264 last 
year, as against $9,196,248 in the 
previous fiscal year. Profit and 
loss deficit on Nov. 30, 1936, 
amounted to $6,719,949 compared 
with $5,197,105 a year previous. 

Current assets as of Nov. 30, 
1936, including $969,293 cash, 
amounted to $3,598,541 and cur- 
rent liabilities were $1,003,471 
compared with cash of $480,660, 
current assets of $3,865,831 and 
current liabilities of $1,940,784 on 
Nov. 30, 1935. 


Diamond T Stock 
Offered for Sale 


CHICAGO.—Marking the first 
public announcement of a stock 
issue of Diamond T Motor Car 
Co., a group of investment secur- 
ity concerns, headed by Hallgar- 
ten & Co., announces an offer of 
154,757 shares of $2 par value 
common stock. 

The announcement explains that 
the offering is subject to reduc- 
tion by as many as 1,343 shares, 
which may be subscribed for by 
three stockholders who have not 
waived their pre-emptive rights 
in respect to 47,240 shares being 
issued by the company. The latter 
constitutes new financing, it is 
stated. 


Kent Plant Stays Open; 


Twin Coach Still Closed 


KENT, O.—Strikes in the auto- 
motive industry will not close the 
plant of the Lamson-Sessions Co. 


here, according to John Salter, 
plant superintendent. 

Meanwhile, the Twin Coach Co. 
remained closed because of a 
motor shortage from the Hercules 
Motors Corp. at nearby Canton, 
where a five-week sit-down strike 
is in progress. 


Fight Tax Sita 


CLARKSVILLE, Ark. — Automo- 
bile dealers of Clarksville and Fort 
Smith have organized to fight any 
proposal in the general assembly, 
now in session, to increase the sales 

| tax on used cars. 





made late Friday afternoon by| 
Alfred P. Sloan jr., president of | 
General Motors, was widely hailed | 
in Washington for the modera- | 
tion of its ‘tone and the hope it | 
held forth of ultimate settlement 
of the issue justly and fairly. 
Especial gratification was ex-| 
pressed at Sloan’s definite state- | 
ment that “General Motors is} 
willing to bargain collectively 
when it receives back its plants.’ 
Likewise, Washington found} 
satisfaction in the co-operative 
spirit evidenced by the corpora-| 
tion management, as indicated in| 
the following statement by Sloan: 
“The situation must be solved} 
and I am sure a way will be| 
found to solve it fundamentally 
in the near future. In the mean- 
time, so far as our ability to car- 
ry inventory will permit, every 
effort will be made to afford as 
much work as possible to our em- 
ployes who are out of work 
through no fault of their own.” 


Prevented from Working 


The statement, which was re- 
leased simultaneously in Wash- 
ington, New York and Detroit, 
outlined the various steps taken 
by General Motors to insure set- 
tlement of the strike, and then 
declared: 


“In the face of this willingness 
of ours to do everything to make 
possible a negotiation on the basis 
of reason, the union persists in its 
unlawful possession of our plants. | 
The present deadlock cannot go| 
on indefinitely. Our men wish to| 
work. They are prevented by a | 
small group of sit-down strikers 
and their leaders, who are willing | 
to jeopardize the country’s re-| 
covery in order to impose dicta- 
torship on our industry and on 
our people. 

“Our duty is plain. We have a 
responsibility to our employes. 
This strike is costing the em- 
ployes of General Motors $1,000,- 
000 a day, in wages. Our duty to 





them is to do everything possible | 


to save them from further loss of 
income and from being thrown on 
relief.” 

While it is, of course, impossible 
to quote directly, it may be said 
that the Lewis outburst not only 
has aroused antagonism among 
many who have made every ef- 
fort to maintain a neutral posi- 
tion with respect to the strike but 
it also has given impetus to fears 
that the CIO boss definitely has 
visions of assuming a position of 


| tinue 





virtual dictatorship in American 
labor problems. 

Lewis, it is pointed out, long 
has harbored such ambitions and 
often assumes a Mussolini-like at- 
titude in his operations. Accord- 
ing to observers here, his state- 
ment, viewed as a bold attempt 
to force the white house into 
coming actively and directly to 
his aid, gives color to such con- 
clusions. That the President is 
cognizant of this effort by Lewis 
is the interpretation placed upon 
his statement and his express per- 
mission for its publication as a/| 
direct quotation. 


Tries to Sway Opinion | 


Many seasoned commentators | 
viewed the President’s crisp and | 
brief disposal of the matter as a 
stinging rebuke to Lewis. 


In the meantime, Lewis con-| 
tinued his efforts to sway public | 
opinion by holding another press 
conference close on the heels of 
the White House statement. At 
this he retreated somewhat from 
the boastful language of his “de- 
mand” upon President Roosevelt 
and when the White House re- 
joinder was repeated to him he 
professed he could not imagine 
what the President meant by his 
words. Lewis said: 

“I can scarcely understand and 
define the President’s statement. 
He alone can explain, of course, 
I do not believe, as some have 
suggested, that he intends to re- 
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Lewis Kills Peace Hope; 
Wash. Parley Ends 


(Continued from Page 1) 


rights given them by law and the| 
action of congress.” 


About the same time, Lewis| 
was. dispatching to the General | 
Motors sit-down strikers a tele-| 
gram demanditfg that they con- 
the tactics which have 
paralyzed so many plants and 
thrown thousands of satisfied 
workers out of employment. He 
said at one point in the telegram: 

“The attention of the entire 
American public is focused upon 
you. Watching the severe hard- 
ships which you are suffering, in 


| order to demonstrate the strength 
| of labor in the present struggle’ 


A moment later, in response to | 
a question as to where the strik- | 
ers’ union is paying strike bene-| 
fits or otherwise caring for the} 
members who have quit work, 
Lewis stated that the United Au-| 
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@ The biggest year’s sales in White 
history ... and White’s sensational sales 
nearly four times the 
industry's average every month... now 
makes possible a new White Truck at 
the lowest price in White history. 


gain last year... 


This gain came largely from operators 
passenger 
trucks unequal to many of 
today’s hauling requirements. 


who found their low priced 
car type” 


Now a record low price brings White 
performarcce to thousands who want a 
real truck, quality built as a truck, to 


do a truck’s work. 


tomobile Workers is well able to 
take care of its people. Implying 
that CIO has no thought of giv- 
ing financial assistance. Thus, it 
was interpreted here that CIO 
intends to let the strikers bear 
the brunt of the struggle in its 
determination to dictate labor 
policies in the industry. 


He Modifies Statement 
Then Lewis was steered 
to the subject of his demand upon 


Roosevelt and, apparently swayed | 


reaction 
he 


by the unfavorable 
his original statement, 


to | 
modi- | 


fied it perceptibly. This time he} 


said he “didn’t know” 


President’s intentions on _ inter- 


about the | 


vention. “We haven’t asked him,” | 
he insisted in spite of his previous | 


rabble-rousing demand. 
“We have ample confidence that 


tors in an election campaign,’ 
under the Michigan labor organi- 
zation law, adding a slur about 
alleged “coercion” methods of the 
company. 

There are some indications to- 
night that Secretary of Labor 
Perkins has suspended, for the 


time being at least, her effort to) 
| bring about 
| tions. 
back | 


settlement negotia- 
She had no conferences 
scheduled and 
awaiting word from the White 
House on what to do. There was 
a cabinet meeting this afternoon 
and it was 
situation was one of the foremost 
topics discussed. 
Sentiment Veers to GM 
All day Friday sentiment 
Washington generally, insofar as 


| it can be judged by persons whose 


in the end the President will do| 


what he thinks should be done,’ 


Lewis stated in his most unctuous | 


|} manner. “We think the President 


thinks on these things largely as 
we think.” 

Lewis wound up his speech to 
the newspaper men with the as- 
sertion that “we have no thought 
of competing with General Mo- 


Every ounce a White . . . with White’s 
modern performance, unequalled 
economy, exclusive safety features and 
“rolling billboard” advertising value 
... this new White actually costs only 
slightly more than the “cheapest” 
trucks when you add up all the extras. 


Here is a ready-built market waiting 
for White dealers... 
ume market that will keep White 
dealers’ sales and profits going up every 
month in 1937 just as they did in 1936. 


White starts the new year with the 


concern it 
actions, apparently has 
strongly to General Motors. 

This is based 
Lewis’ unvarnished bid for 
ministration succor, but also, it 
is pointed out, upon what is 
widely regarded as the basic un- 
reasonableness of the CIO at- 
titude and the conciliatory spirit 
evidenced by General Motors of- 


ad- 


apparently was} 


understood that the| 


in | 


is to gauge such re-| 
veered | 


not only upon| 


19 


ficials who spent. many hours 
here in fruitless conferences, 


It was felt, observers said, that 
General Motors’. insistence that 
evacuation of the plants by the 
sit-down strikers be made a con- 
| dition precedent to further ne- 
| gotiations, was reasonable and, 
indeed, essential on the part of 
| management as the trustees of 
the property. 

Furthermore, concern was ex- 
pressed at Lewis’ apparent de- 
termination to engage in a knock- 
down, drag-out fight with the 
corporation, and his evident will- 
ingness to_ sacrifice industrial 
| peace and the well-being of hun- 
dreds of thousands of workers. 

Distinct uneasiness also was 
voiced in Washington following 
| the statement made by Lewis at 
his press conference which has 
interpreted to mean, in the par- 
| lance of the day, that when he 
gets through with GM he ex- 
pects to “clean up” Ford and 
| Chrysler. 
| In the same sharp tone, Lewis 
| said that “labor intervened” for 


President Roosevelt, and also de- 
| clared that “this is no time for 
| neutrality or pussyfooting.” 


NEW MODEL 700-12,000 LBS. GROSS 


A 


if 


BASE PRICE 


AND UP-AT CLEVELAND PLANT 


a profitable, vol- 


for Standard Chassis 


most complete line of trucks in the 
industry. These Whites offer every- 
thing truck buyers want and must have 
for profitable transportation. In every 
capacity, from light duty to super 
heavy duty, there is a White Truck 
that is a leader in its field. 


You can go places with the livest, most 
aggressive company in the business. A 
few territories are available to men 
who want to make the real money in 
1937. Write for full details. 


THE WHITE MOTOR CO. > Cleveland 


buke the working people who are | 
only attempting to secure the LL LL 





HEN THE STAKES RUN HIGH, THE 
INDUSTRY SAYS: 


Right ahead, right now, lies the greatest year’s 


business in automotive history. What a stake! 


am 


How natural that the industry, stacking its 
blue chips against the buying whimsies of the 
public, should stand pat on the hand that has 
proved its power! 

Bendix Products! Soundly engineered... 
service-proved and improved .. . certain in 
their appeal to the motorist . . . backed by un- 
surpassed production facilities . . . supported 
by a nation-wide service organization... 
built and guaranteed by Bendix! 

Those are the reasons why every motor car 
manufacturer in the industry uses one or more 
Bendix Products. And they are selling rea- 
sons quite as well as buying reasons! 
BENDIX PRODUCTS CORPORATION 
401 Bendix Drive South Bend, Indiana 


(Subsidiary of Bendix Aviation Corporation) 


BRAKES 
BY BENDIX 


Bendix Brake patents 
and Bendix unremit- 


ting research and de- 


velopment work have 
produced in Bendix 
Brakes, both mechan- 
ical and hydraulic, 
the greatest advance 
yet made in the sci- 


ence of car stopping. 


CARBURETION 
BY BENDIX 


Most betterments in 
carburetion have 
been pioneered by 
Stromberg. Strom- 
berg Carburetors are 
standard on more 
makes of cars than all 
others combined— 
because their per- 
formance deserves 
the preference. 


PRODUCTS 


POWER BRAKING 
BY BENDIX 


BendixB-KControlled 
Vacuum Power Brak- 
ing provides heavy- 
duty stopping ease 
and security in its 
most efficient and 
economical form. 
That's why it is the 
overwhelming choice 


of power brake users. 


GEAR - SHIFTING 
BY BENDIX 


In its third season on 
two fast-selling cars, 
Bendix Finger-tip 
Gear Shifting has 
won hundreds of 
thousands of friends 
who will insist upon 
it in the next cars 
they buy. 


STARTING 
BY BENDIX 


Bendix Drive, “the 
mechanical hand that 
cranks your car’ is 
the world’s most 
widely used automo- 
tive component, and 
the foundation stone 
of self-starting. Sold 
and serviced the 
world over. 





